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A few years ago a listing in the 
local yellow pages was con-
sidered essential for any new 

transmission shop. It’d be right at the 
top of your checklist, right after leasing 
your building and establishing a busi-
ness name. Not having a listing in “the 
Book” would have been considered 
unthinkable.

I recall back in 2002 Ray Warner 
wrote a series of articles for GEARS 
entitled My Journey. In it, he describes 
the struggles he endured by missing the 
yellow pages deadline and having to 
wait a year for the next printing.

Back then a mistake like that would 
have been (and was) considered a huge 
blunder. Any transmission shop own-
ers faced with this calamity would’ve 
laid awake nights, wondering how they 
could have made such a mistake, and 
whether their businesses could survive 
until the next printing.

Whether you forgot to get your ad 
into the yellow pages by the deadline 
or simply didn’t know any better, the 
results were the same: You were going 
to be working at a disadvantage. People 
who didn’t already know you wouldn’t 
be able to find you. The same can be 
said about internet marketing today.

Back in 2009, ATRA conducted a 
study of 1000 consumers. One of the 
things we were looking for was how 
people searched for a reputable repair 
shop. Referrals from friends and rela-
tives topped the list, but when it came 
to advertising, internet searches sur-
passed the yellow pages by almost 10% 

— and that was over two years ago. 
This doesn’t reduce the importance 

of community involvement and activi-
ties that endear you to the people of 
your community. Those things are still 
critical for success in this business.

But it does change the way you 
should be thinking about making your 
presence known to the rest of your mar-
ket. And today a web site is a must. It 
allows people to learn more about you, 
and even take a first look at your facil-
ity and the people who work for you. 
For some, your web site may just offer 
customers a way to find your phone 
number, where you are, and your busi-
ness hours. There are a lot of reasons 
why people might search for you on the 
internet not the least of which is that 
today’s smart phones put the internet 
right at your fingertips.   

But internet marketing is more than 
simply having a web site. It requires a 
professional appearance, a look that 
builds trust, and content that demands 
a call to action. And a web presence 
is only useful if potential customers 
can find it through the major search 
engines, taking advantage of both 
“organic” and pay-per-click marketing 
which we discuss in the “Making it 
Work” column in this issue.

One of the newer areas of inter-
net marketing is social media, such 
as Facebook and Twitter. These sites 
provide new ways to get your name out 

there, to help you get noticed.
If you know a teenager, you can’t 

help but notice they’re on those sites 
all the time. They practically ignore 
the world around them, as they focus 
exclusively on their social media pages 
to see what their friends are up to. 

Those teens are your future cus-
tomers, and you can bet that, when 
they’re faced with a transmission prob-
lem, they won’t be reaching for a yel-
low pages book. They’ll be looking to 
their social media group for referrals or 
recommendations. 

The market for auto repair is still 
enjoying a resurgence but to grab onto 
your piece of that newly expanded 
market, you have to reach out using 
the most valuable — and effective — 
means possible. A dozen years ago, 
you’d rely on the yellow pages. Today 
it’s about your online presence. 

One of the issues we’ll be dis-
cussing at this year’s Expo is internet 
marketing, and how to reap the greatest 
yield from what it can offer your busi-
ness. You’ll learn ways to make the 
most out of organic search marketing, 
and how to use pay-per-click marketing 
to fill in where organic leaves off. 

The internet has taken over as the 
preferred marketing source for the auto 
repair industry in general, and even 
more so for the transmission industry. 
And that phone book? It still makes for 
a good door stop.

by Dennis Madden
members.atra.com

www.atra.com

FROM THE CEO

Yellow Who?

But internet marketing is more than simply having a web 
site. It requires a professional appearance, a look that 
builds trust, and content that demands a call to action.
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The question was fairly straight-
forward: “In your opinion, 
what automotive electri-

cal systems, circuits, or components 
require an oscilloscope to diagnose 
faults? In other words, there’s no other 
way to perform an adequate diagnosis 
with any other tool.”

Good question. Let’s face it: Pretty 
much every shop today has a scan 
tool… or maybe two or three. And 
digital multimeters are about as com-
mon in today’s toolboxes as a set of 
screwdrivers.

So why would anyone need a 
scope? Sure, they’re nice, and they 
make it easier to demonstrate problems 
to customers. But need? Are there 
any reasons that a shop would need a 
scope?

Turns out there are a few. In some 
cases a scope just makes the job easier. 
In others, diagnosis would almost be 
impossible without one. So let’s see 
where we can’t live without a scope, 
and where it just makes life that much 
easier.

Current Limiting Circuits
One place where a scope is invalu-

able is when checking a current limit-
ing circuit; there’s just no other way to 
examine the signal and make sure it’s 
working properly.

So what is a current limiting cir-
cuit?

It’s where the computer applies 
full system voltage to energize the 
circuit, and then, after a moment, drops 

Why You Need a 
S c o p e by Steve Bodofsky

members.atra.com
www.atra.com

Sure, you have a digital meter and a scan tool. But if you’re 
going to fix today’s cars properly, you really should invest 
in a digital oscilloscope.

Figure 1: Probably the most familiar example of a current limiting circuit is 
the peak-and-hold injector.

Figure 2: A less familiar version of the current limiting circuit is 
the KM pressure control solenoid.
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the voltage to keep it energized for the 
duration of its on-time. 

Probably the most familiar exam-
ple of a current limiting circuit is a 
peak-and-hold fuel injector (figure 1). 
Another, less familiar one is the pres-
sure control solenoid circuit on the old 
KM transaxle (figure 2).

Manufacturers use the current lim-
iting strategy because solenoids require 
more current to open than they do to 
remain open. And by applying full 

system voltage to a low resistance 
solenoid, they can force the solenoid 
to open faster. But if they maintain 
that higher voltage, the solenoid would 
quickly burn out.

The reason a meter won’t provide 
an adequate measurement for these 
circuits is, when the voltage drops back 
to the hold level, it creates an electri-
cal spike (figure 3). That spike takes 
place at the same time in the electrical 
cycle, regardless of operating condi-

tions. Then, at the end of the on-time, 
when the “hold” voltage shuts off, it 
creates a second spike. The signal on-
time begins when the circuit energizes, 
and ends when the hold voltage shuts 
off; the second spike.

The problem is the meter has no 
way of knowing it’s supposed to skip 
over that first spike and display the time 
to reach the second spike. So when you 
connect your meter, it’ll indicate circuit 
on-time remains constant all the time.

Of course, you can check the com-
puter command with your scan tool. 
But that just displays the computer’s 
signal requirement; the signal the com-
puter wants to develop. It won’t tell you 
whether the computer actually gener-
ated the signal, or whether the signal 
made it through the circuit to the injec-
tor or solenoid.

So where would that leave you 
during a diagnosis? Line pressures 
seem low, so you suspect the pressure 
control solenoid might be at fault. You 
connect your meter to the EPC signal 
wire, and there’s the problem: the EPC 
signal isn’t changing, regardless of load 
conditions.

So you replace the computer and 
you’re good to go… except line pres-
sure’s still low and the EPC signal still 
isn’t changing. 

But actually the EPC signal is 
changing just fine. Your meter is the 
problem: It just can’t measure the sig-
nal properly. You just spent over a thou-
sand dollars for a computer when all 
you really needed was a new solenoid. 
And all because you didn’t have the 
right tool for measuring the EPC signal.

Only a scope will allow you to 
measure the actual changes to the signal 
on-time on a current limiting circuit.

Momentary Glitches
You’re driving down the road, 

when suddenly the engine stumbles… 
just for a second. Then, just as quickly, 
it runs fine again. Or maybe the prob-
lem only occurs when you rev the 
engine to a certain RPM (figures 4 and 
5).

You’re dealing with a momentary 
glitch in the electrical circuit, caused by 
a series of conditions that are altering 
the electrical signal.

By definition, a glitch is short: 
maybe less than a millisecond. But 

Figure 3: With a current limiting circuit, the on-time ends after the second spike. A meter isn’t 
able to ignore the first spike, so the injector on-time will appear constant using a meter.

Figure 4: During normal operation, this crankshaft sensor signal is repetitive and 
predictable, so even a meter could provide an adequate measurement.

Why You Need a Scope
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it’s there, and it’s causing a noticeable 
problem with the way the car runs.

You connect your meter to measure 
the crankshaft sensor signal, and every-
thing looks fine. So that can’t be the 
problem, right?

Not even close. Because your 
meter only takes 40 samples a second, 
and then averages those samples to dis-
play a signal. That glitch gets averaged 
out of the measurement you took, so it 
never shows up on the meter.

Even if your meter has a glitch 

capture setting, it’s still only going to 
take maybe 1000 samples a second. If 
the glitch is short enough, it could eas-
ily squeeze between the samples and 
get lost in the shuffle.

A scope has a much higher sam-
pling rate than a meter; some will 
take literally millions of samples each 
second. And it displays them, moment 
by moment, for you to examine. So you 
have a much better chance of finding 
the source of that glitch in the circuit.

Many scopes even have a glitch 

capture function, which pumps the 
sampling rate even higher, and makes 
sure to display any samples that fall 
outside the normal signal range. So 
you’re even more likely to notice those 
glitches and be able to identify them 
easily.

What’s more, most digital scopes 
have a series of functions that allow 
you to capture and examine the wave-
form, and keep it on the display. You 
may even be able to set your scope to 
trigger on the glitch, so it’s certain to 
capture it, no matter how erratic it is.

Don’t confuse a scope with a 
graphing meter. Graphing meters dis-
play voltage signals in a moment-by-
moment fashion, just like a scope. But 
their sampling rate is about the same 
as a meter; far too slow to capture a 
momentary glitch. In fact, if the signal 
is fast enough, a graphing meter may 
display a pulsed signal as a straight 
line, because its sampling rate can’t 
keep up with the changes in the signal.

Only a scope can provide you 
with adequate sampling rates to capture 
those momentary glitches and help you 
find the root cause of the problem.

Current Ramping
You’re probably already familiar 

with the benefits of measuring current 
flow instead of signal voltage. Current 
does more than simply prove the cir-
cuit has a signal applied; it verifies the 
entire circuit, even the component and 
the ground. If the current flow is within 
specs, there’s a good chance the entire 
circuit is working properly; at least 
from an electrical standpoint.

But what you may not realize is 
that current flow isn’t just on or off; 
it rises and falls over time, based on 
the conditions of the component. For 
example, if you apply system voltage 
to a solenoid, the voltage comes on 
instantly; but the current level rises 
slowly, from zero to maximum. And 
the current flow will even be modified 
as the solenoid opens or the motor runs.

This slow rise and fall is called 
current ramping; the current ramps up 
and down, based on the condition in the 
entire circuit. 

You can get a really clear view of 
the circuit with current ramping. What 
you’ll need is a low-current current 
clamp (figure 6). The one shown here is 

Figure 5: But when we rev the engine, notice the dropout; only a scope will offer 
the sampling rate and resolution to highlight that problem for you.

Figure 6: A current clamp is a terrific addition to your diagnostic arsenal. 
And it works great with a scope for measuring current ramping.

Why You Need a Scope
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available online for under $100.
You connect the current clamp to 

your scope, and then clamp it onto the 
circuit. It doesn’t matter where; remem-
ber, we’re checking current, and current 
is constant throughout the circuit. Once 
you have your clamp connected and the 
scope set, you operate the circuit.

Figure 7 is a current ramp taken 
from a peak-and-hold fuel injector; the 
same one shown in figures 1 and 3. 
Notice the curve that shows up about 
halfway to the peak of the current rise? 
That’s the injector opening. The move-
ment of the injector pintle alters current 
flow, so you can see when it opens.

If the injector were stuck, you 
wouldn’t see that dip in the current 
flow (figure 8). On the other hand, if 
the spring in the injector were weak, the 
injector would open sooner, so the dip 
would start sooner.

When the voltage drops to the 
hold level, current drops with it. And 
it maintains that level to the end of the 
circuit on-time. Then it drops back to 
zero.

If the injector were shorted, the 
current rise would be faster; the line 
would be more vertical. If the circuit 
were open electrically, current wouldn’t 
rise at all; there’d be no current flow 
because the circuit wasn’t complete.

While there aren’t any specs avail-
able for these current ramp waveforms, 
you can compare them with other, sim-
ilar circuits. For example, the shift 
solenoids in a transmission all have 
the same resistance, so they should all 
develop the same shape current ramp. 
If one solenoid signal looks different, it 
probably has a problem.

Another place this current ramping 
is useful is when dealing with bank-
style fuel injection. In bank injection, 
three or four injectors are fired at the 
same time from the same transistor 
driver. If one injector is shorted, it’ll 
affect the voltage waveform to every 
injector on that bank, so you won’t 
know which injector is the faulty one.

But with current ramping, you can 
check each injector separately. You cap-
ture the current ramp from each one, 
and then overlay them on the display. 
The one with the different current ramp 
is the faulty injector.

That’s just a look at some exam-
ples where a scope is invaluable for 

diagnosis; there are dozens of other 
uses that can make your electrical diag-
noses easier and faster. 

Digital meters and scan tools are 
also worthwhile tools; even invaluable 
for some diagnostics. But there are 
times when nothing provides you with a 
better view of an electrical circuit than 
a scope. 

Figure 7: The arrow shows where the injector pintle begins to open. Then the injector 
remains open until the current shuts off at the end of the cycle.

Figure 8

Why You Need a Scope
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ADodge, Chrysler, Jeep, or Mercedes Benz vehicle 
equipped with a 722.6 transmission — also 
known as the NAG1 (and I won’t make any 

mother-in-law jokes) — arrives at your shop with a bind 
during the 3-4 shift and drops back to 3rd gear.

This symptom may or may not set code P0734 gear 
ratio error in 4th on Dodge, Chrysler, or Jeep vehicles. 
Mercedes vehicles may set code P0700. When using 
Mercedes software, it may set code 051 — gear implau-
sible, or 147 — transmission slips.

Diagnostic codes between 2 and 65 indicate hard 
codes: problems that are there now, while you’re retrieving 
the codes. Codes 96 and higher indicate soft codes: history 
codes that set previously, but aren’t there now. An error 
code 051 that isn’t present during code retrieval will have 
96 added to it, to become code 147.

On a Dodge, Chrysler, or Jeep, the transmission con-
trol module (TCM) may default to neutral until the vehicle 
slows down to about 18 MPH; then the transmission will 
reengage. 

A Mercedes will failsafe to the gear the transmission 
was in when the TCM detected the fault. To test the system:

•	 Bring the vehicle to a stop.
•	 Shift into park
•	 Turn the key off for 10 seconds.
•	 Restart the engine.
The transmission will default to 2nd gear when shifted 

into drive and reverse will remain functional. The trans-
mission will return to normal operation only after you’ve 
cleared the memory, cycled the ignition off and on, and the 
problem is no longer present.

These symptoms may occur before or after a rebuild. 
Very often you won’t find any sign of damage that’d lead 
you to the problem after you remove and disassemble the 
transmission.

Now’s the time to check the valve body — before reas-
sembling the transmission. Just picking at the valves won’t 
reveal the problem; you’ll have to remove and inspect the 
entire valve train to find what’s causing the bind-up.

by Mike Souza
members.atra.com

www.atra.com

Sometimes You Just 
Get into a Bind 
722.6 binds on the 3-4 shift, with or 
without a gear ratio error.

Figure 1
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What’s unique about the 722.6 transmission 
is the valve body is divided into groups. There are 
three groups of shift valves that control a particular 
shift or shifts. For example, the shifts from 1st to 
2nd and 2nd to 1st gear as well as the shifts from 
4th to 5th and 5th back to 4th gear are controlled 
by these valves:

•	 1-2/4-5 Command Valve
•	 1-2/4-5 Holding Pressure Shift Valve
•	 1-2/4-5 Shift Pressure Valve
•	 1-2/4-5 Overlap Valve
These valves, along with the 1-2/4-5 shift 

solenoid, control the K1 clutch and B1 brake. 
So whenever there’s a problem with any shift 

on a 722.6 transmission, it’s simple to know where 
to look. Whether you’re dealing with a problem 
with lockup or a 2-3 shift, you’ll want to remove 
any and all valves that are named with that shift 
and inspect the valve, spring, and bore for signs of 
wear or damage.

The other groups are the 2-3 shift group, 
which controls the K2 and K3 clutch with a 2-3 
shift solenoid. The 3-4 shift group controls K3 
clutch and B2 brake with a 3-4 shift solenoid.

You get the idea: All the shift groups will have 
the same valve names with a different shift number 
in front 
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what kind of new ideas the OE
engineers come up with to solve the
question of the demand of greater fuel
efficiency,” Soviero says. “And of
course what materials and compounds
they will be using for parts in units to
help meet this demand is something we
will all need to be cognizant of.”

Soviero further explains, “Just as
today’s Hybrids are a step in the
evolution of motor vehicles, the direct
shift gearbox (DSG) used today is a
part of the transmission’s evolution.
Since there’s no clutch, electronics
release the gears, making it very fuel
efficient, when viewed by today’s
standards. They are just scratching the
surface regarding the changes that can
and probably will be made in these
units.”

Kit Pogue, Purchasing Manager at
DACCO TRANS PARTS in
Cookeville, Tennessee and a long time
industry veteran explains, “The after-
market is going to continue to change
because the job of the rebuilder will be
changing, everything will be electrical
and diagnostics will rule. What will be
going into a rebuild job will be differ-
ent than it is today. The parts that dis-
tributors will be stocking will change
and the parts houses are going to need
to stay as educated as the rebuilders!!”

What will cars—and transmissions—
look like in 30 years? What is the
motivation behind the advances in
transmission technology? Is the
transmission industry keeping pace
with advances in automotive design?
These are some of the questions that
will shape the future of our market for
years to come.

We thought it might be interesting to
take a look down the road and to see
what some of our contemporaries think
the changes might be. But before we
look forward, we should probably first
take a look back 30 years and see
where we have all come from. If you
recall way back in 1981, we were
starting to see in larger numbers what
was perceived at the time, to be the
wave of the future…Front Wheel Drive
Transmissions. Your choice on
HONDA units consisted of a 2-speed
and a 3-speed unit. There was one
MITSUBISHI unit, four TOYOTA
units, there was a FWD NISSAN and a
RWD NISSAN and the TH350 was still
everybody’s lifeline!!! Actually,
looking back it’s pretty amazing how
far we have come in the last 30 years.
We now have more units than any of us
can remember part numbers for and
there are more coming out every year.

“Electronics, electronics, and more
electronics” says Ed Lee, of Sonnax in
Bellows Falls, Vermont. Sonnax sup-
plies specialized drivetrain products to
the automotive and commercial vehicle
industries. “Transmissions will be
more electronic-dependent, convertors
are going to be more complex because
they are going to take away the drag;
everything is going to be geared toward
increasing fuel efficiency.”

Richard Russell, writing in the Globe
& Mail newspaper says, “Direct shift
gearbox technology is a relatively new
approach to shifting gears without a
clutch. You can think of it as an
automated manual transmission. First
developed by Porsche in the 1980s for
racing applications, it is lighter,
smaller and more efficient than a
conventional automatic – attributes that
make is especially attractive in this day
and age of tighter fuel economy and
emission regulations.”

While automotive and transmission
technology will move forward with the
primary goal of increasing fuel
efficiency, some things will remain a
constant. Dr. Gerhard Maas is
Executive Vice-President of Powertrain
Development at IAV, a developer of
vehicles and automotive components.
He says, “No matter what the
powertrain looks like – you always
need a transmission. That goes for
vehicles powered by gasoline or diesel

“Don’t forget to factor in the economy,”
says Pat Dalbey of VTP South Tran
Parts in Pennsauken, New Jersey and
Brooklyn, New York. “I’m sure the hy-
brid industry is the way of the future, but
technology advances will be very much
driven by economic factors. If fuel
prices keep rising in the future, and if we
experience another downturn down the
road, transmission technology will be
impacted. How will it be impacted?
That’s the big question.”

engines just as it does for electric and
hybrid vehicles. In all cases, transmis-
sions are the heart of the powertrain.
But over time, the requirements have
also undergone drastic change:
Whereas most vehicles in the past had
four-speed manual or automatic trans-
missions, manual transmissions today
come with as many as six gears.”

Maas continues, “The trend toward
more and more gears has indeed
brought about an improvement in
efficiency. A modern six or seven-
speed dual-clutch transmission is
capable of reducing fuel consumption
by about three percent over manual
gearshift.”

However, Maas warns, “Further (fuel
efficiency) potential will be tapped not
so much by increasing the number of
gears but through structuring (future)
transmissions for greater efficiency,
e.g. by reducing the gearshift
elements.”

Soviero adds, “What we see now, and
what we will continue to see, are 7-
speed, and 8-speed transmissions. ZF
is even coming out with a 9-speed unit
in 2012. Additional speeds bring the
shift points closer together so that you
hardly feel the shift at all. And that
contributes to fuel efficiency.” Another
way the need to increase fuel
efficiency will affect automobiles is
exterior design. Soviero says, “Future
vehicles will continue to be designed
more and more aerodynamically.
Noses and tails will be sculpted to
decrease profiles so that vehicles can
cut through wind resistance even more
than they do today. Plus, new material
technology will make cars both lighter
and stronger.”

AGLIMPSE INTOTHE FUTURE...
Vinnie Soviero is the Engineering/
Technical Manager for Precision
International, one of the industry’s
leading designers and manufacturers of
transmission repair kits. Precision
International is headquartered in
Yaphank, New York, and also has an
office in Boynton Beach, Florida. Part
of Soviero’s job is to keep the Precision
International team informed on new
units that car manufacturers are work-
ing on, some of which are years down
the road.

“In 30 years,” Soviero says, “there will
be a wide variety of different types of
powered vehicles on the road, and as a
result of these changes, the 5-speed
transmission and most step-shift
automatic transmissions we know
today, could be a thing of the past. The
shift will continue to be toward electric
vehicles, which we are already seeing,
and with this shift will come a radical
re-thinking of the transmission as we
know it.”

According to Soviero and a wide range
of other automotive industry leaders,
one idea is driving virtually all changes
in automotive and transmission
technology: fuel efficiency. “The real
interesting part of all this is to see

Vinny Soviero,
Engineering/Technical
Manager, Precision
International

Ed Lee, Sonnax/Deltrans

Pat Dalbey,
VTP South Transmission Parts

The Problem Solvers.
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efficiently. The advent of CVT
(constant variable transmissions) is one
of the byproducts of this focus. Techni-
cians have seen more computer con-
trols involved in transmission
operation as evident in the self learn
and drivability modes in many vehicles
currently in production. Going forward
one thing is certain, highly skilled
technicians will be needed to maintain
and service these vehicles.”

Frank Miller, a vice president at Preci-
sion International states, “The re-
builder can’t survive on being a one
trick pony anymore. The diversity in
the units and the complexity of the
electronics make their jobs that much
more difficult. Now, fast forward 10 or
20 years,” Miller continues, “The need
for educated technicians will be
tremendous. Where and how we fill
those needs will play a huge part in the
aftermarket, and what place we will all
have as we look 30 years down the road.”

So what will cars—and transmis-
sions—look like in 30 years? While no
one can predict that with certainty, one
thing is clear, they will evolve, and
they will do so in ways that increase
fuel efficiency.

And John Parmenter, owner/operator
of Centereach Transmissions in
Centereach, New York, adds, “The auto
industry has gone through periods of
great advances since its inception more
than one hundred years ago. With the
ever-increasing drive for better fuel
economy, transmissions have become
the focus of making vehicles run more

AGLIMPSE INTOTHE FUTURE...CONT.

Frank Miller, Vice President/General Manager, Precision International

John Parmenter, Owner/Rebuilder,
Centereach Transmissions; Technical
Advisor, Precision International

Soviero from Precision International
concludes, “We have to shift gears, so
to speak. Future transmissions will
have more electronics, fewer compo-
nents and different operating systems.
As an industry, we have to continually
educate ourselves as to what’s new, and
what’s coming down the road.”

One thing we are certain of, in the year
2041 our industry will have a much
different face to it. The people that
evolve with it will prosper….can’t wait
to see what the future holds and when
we have our first 12 speed unit!!!

Themore things change in the automotive industry, themore you need Precision. For over 30 years, we’ve been the technological
leader in transmission repair. But our greatest strength is looking forward – anticipating what challenges lay ahead and innovating
fast, reliable, cost-effective solutions to help meet them.Whatever make, model or year vehicle you’re working on (even those just
now being imagined), you can count on Precision for the best parts and kits to fix them. All are OE quality or better and guaran-
teed to work. Plus, our huge inventory virtually assures immediate delivery.

Technically superior
Precision also offers outstanding tech support inside our packages
and on our website –www.transmissionkits.com –which
includes continually updated video seminars from leading

transmission expert John Parmenter,
question and answer forums, and
muchmore. Contact Precision today
and find out howwe’re helping to
make tomorrow better for you
and your customers.

14 Todd Court Extension, Yaphank, NY 11980
(631) 567-2000 • Fax (631) 567-2640
Toll Free: 800-872-6649
Florida Office:
6790 Hillsdale Point, Boynton Beach, FL 33437
(561) 734-2332 • Fax (561) 734-2375
E-mail: sales@transmissionkits.com
www.transmissionkits.com

The Problem Solvers.

AS TRANSMISSION PROBLEMS CONSTANTLY EVOLVE,
SODOOUR EXPERT REPAIR SOLUTIONS.

At Precision International, we’re always exploring new and better ways
to help you do your job faster andmore reliably.

WHATDOYOU
THINK?
There is somuch speculation,
prediction, and theorizing about thefuture of transmission technology,thatwewant to include you in theconversation. Tell us what you thinkthe future holds for transmission
technology and submit it to PrecisionInternational’s website.Wewill reviewall of them and the onewe find to bethemost interesting and thought-provokingwill be awarded a
certificate good for dinner for twoat a restaurant in your area.

Submit your entries to
sales@transmissionkits.com.
Make sure to include your name, thename of the companywhere you
work, the address of your company,and a daytime phone number. All en-triesmust be submitted by 9/23/11.

If you’re the luckywinner, you’ll benotified by 9/24/11.
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While working on the ATRA 
Technical HotLine, it’s not 
unusual to receive techni-

cal calls related to bucking, jerking, or 
shuddering problems on today’s vehi-
cles. To the consumer, these conditions 
feel just like a transmission problem, so 
it’s no wonder they end up at your door.

But very often, that bucking, jerk-
ing, or shuddering will be caused by 
engine performance problems, such as 
a misfire or vacuum leak. That’s okay; 
the same diagnostic techniques you 
used to identify a transmission problem 
will be just as effective for leading you 
to the source of an engine fault. So 
whether the problem is transmission or 
engine related, there’s no reason you 
shouldn’t be able to take care of it for 
your customer.

In this issue of Keep Those Trannies 
Rolling, we’re going to look at a 1998 
Chevrolet S10 truck, equipped with a 
4.3L engine and a 4L60E transmission, 
which came in with a bucking, jerking, 
or shuddering condition. We’ll walk 
through the diagnostic procedure and 
repair process that it took to identify 
and fix the problem.

Duplicate to Diagnose
The first step in diagnosing any 

problem is to duplicate the condition. 
If you can’t duplicate the condition, 
chances are you won’t be able to diag-
nose it… and you’ll never be sure 

whether you fixed it or not.
Once you’ve duplicated the condi-

tion, you’ll need to identify whether the 
problem is in the engine or the trans-
mission. You’ll usually do this through 
a process of elimination: In general, a 
transmission problem of this nature will 
show up as a slip on your scan tool. If 
the jerking and shuddering is there but 
there’s no indication of a slip, you’re 
most likely dealing with an engine per-
formance problem. 

Before heading out on the road, 
you should always check for codes, 
specifically looking for codes relating 
to transmission slip or engine misfire.

In this case, there were no codes 
in the vehicle control module (VCM; 
figure 1). The engine misfire counter 

was at zero, so there were no signs of 
a misfire. And there were no slip codes 
for the transmission or the converter 
clutch.

The next step is to test drive the 
vehicle and monitor engine and trans-
mission operation on your scan tool. 
You’re looking for any kind of sig-
nal variations that mirror the bucking 
or shuddering. During our initial road 
test, there were no signs of any prob-
lems: The car ran great, the commands 
to the transmission were correct, and 
TCC and transmission slip were within 
specification.

Visual Inspection
Another early step in any diag-

nosis should always include a basic 
visual inspection. You’re looking for 
anything obvious or out of the ordinary 
that could cause the complaint, such as 
a broken wire, cracked vacuum hose, 

Keep Those Trannies rolling

Bucking, Jerking or shuddering: 
When Throwing parts 
at it Just Doesn't Fix it by Pete Huscher

members.atra.com
www.atra.com

Figure 1: no codes present
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arcing ignition wire… that sort of thing.
This is where we got our first big 

break: The ignition coil, module, spark 
plug wires, and spark plugs had all been 
replaced. So we weren’t the first ones 
to look into this problem; someone had 
been here before. Of course, since we 

were still chasing the initial complaint, 
we can probably rule out the secondary 
ignition system as the culprit.

Remember what we said before 
about duplicating the problem? Well, 
now it was more important than ever. 
There was no way we’d be able to 

identify the root cause of the 
problem without being able to 
examine the system while it was 
bucking or shuddering; some-
one else had already tried that, 
and just ended up replacing a 
lot of parts. So, with our scan 
tool still connected, we headed 
back out on the road to stress 
the vehicle.

It took a while, but after 
engine and trans got good and 
hot the vehicle finally started 
bucking at cruising speeds. 
While it did, we examined every 
engine and transmission param-
eter on the scan tool. The only 
thing we noticed was the tach 
signal seemed to be slightly 
erratic while the bucking was 
taking place.

The tach signal originates 
from the ignition module, but 

we were reading it on the scan tool. 
Which meant the problem was some-
where between the module and the 
computer. Knowing that, it was back 
to the shop to trace the wiring harness.

Leading manufacturer/distributor of transmission kits 

seeks highly qualified individual as Senior Product 

Manager. Bachelor’s degree in Engineering & 10-years 

post-graduate experience required. Seasoned 

leadership and management of people and innovative 

processes required. Fact-based decision making 

skills, proven ability to reconcile conflicting needs 

to obtain a consensus and excellent communication 

and presentation skills also required. Powertrain 

related remanufacturing experience a plus. Excellent 

compensation package. 

Visit www.TransTec.com/SPM for more 

information and resume submission. EOE.

Senior 

Product Manager

Figure 2: checking VCM harness and connections
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Tracing the Harness
When we got back into the shop, 

we pulled out our DVOM and started 
tracing the ignition system wiring har-
nesses and connections for continuity 
to the VCM (figure 2).

The harnesses seemed okay; next 
we checked the connections at the igni-
tion coil and VCM. They also looked 
good; no signs of corrosion or loose 
terminals. 

One thing we did notice was the 
ignition timing signal wire (white wire, 
circ 429) was soft and extremely flex-
ible, right at the ignition module con-
nector (figure 3). That’s the wire that 
provides the tach signal to the computer 
system; a likely candidate for this con-
dition.

So we opened the ignition module 
connector, and there it was: The igni-
tion timing signal wire was frayed at 
the terminal, which was causing an 
intermittent connection problem.

We repaired the timing signal wire 
and connector by soldering the wire to 
the terminal end and reassembling the 
ignition module connector. Then we 
took the car out on a final test drive to 
make sure the problem was gone.

Confirmation Test Drive
Before leaving the shop for our 

final test drive, we installed the scan 
tool so we could monitor the tach sig-
nal. According to the scan tool, the tach 
signal was steady and it was quickly 
obvious that the bucking and jerking 
was gone.

After driving the vehicle several 
times without the problem recurring, 
we were confident that the vehicle was 
fixed and ready to be delivered.

Now for the obvious, the test drive 
and diagnosis took no more than 20 
minutes after the vehicle acted up. It 
was obvious someone had worked on 
this vehicle but for reasons unknown, 
completely missed the boat on this. 
Throwing parts at a problem cost time 
and money. A couple of very simple 
tests reviled the problem. So, whether 
you’re diagnosing engine performance 
issues or transmission related problems, 
performing a complete diagnosis is 
always key to keeping those trannies 
rolling.

Figure 3: checking ignition module connector
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"I can help you.”
How does that make 

you feel? Does it make 
your blood boil? Are you ready to 
demand to speak with a supervisor, or 
write a scathing letter to the manager? 

Or are you feeling really good, as 
though you came to the right place and 
are glad you did?

Truth is, you can’t tell. The words 
alone aren’t enough to let you know 
whether you should be feeling good 
or bad. Because when it comes to this 
type of communication, it isn’t about 
the words you use: It’s about the feeling 
you project behind those words.

I started thinking about this a cou-
ple weeks ago. I had to call shop owner 
I knew to ask him for a favor for an 
ATRA Member who owned a shop all 
the way across the country. “I can help 
you,” the shop owner said. But from 
the sound of his voice, I knew he didn’t 
really want to. He agreed to help us out, 
but there was little doubt that he was 
none too pleased about it.

That got my dander up, so I started 
writing some notes for this article. I 
wasn’t sure where I was going with it; 
I just knew I needed to say something 
to remind everyone the importance of 
serving the customer and conveying the 
right attitude, no matter who they are.

Then I sent my notes over to one of 
ATRA’s editors to get his input. About 
20 minutes later he called me. The first 
thing he said was, “I can help you,” and 
we both chuckled about it. Suddenly I 
felt good; I knew that, once he and I got 
done with the article, it’d provide the 
message that I wanted to convey. 

But why did that phrase make me 
feel good this time? He used the same 
four words as the guy who got me so 
riled up in the first place. Why was 
I feeling good now, after hearing the 
exact same phrase?

Attitude. The shop owner had the 
attitude that he was doing me a favor, 
and there was little doubt that it wasn’t 
something he wanted to do. But when 
the editor called, the message I heard 
was entirely different. I could tell he 
knew exactly where I wanted to go 
with my message, and he was only too 
happy to help me get there.

The shop owner was scowling 
when he spoke: I heard it in his voice. 
The editor was smiling; he was making 
a joke by using the same words, and he 
was waiting for my reaction. 

They both used the same four 
words: “I can help you.” But the mes-
sage I took away from those words was 
entirely different. And the difference 
was unmistakable, even from thousands 
of miles away.

When customers call, they’re not 
asking about whether you’re capable of 
fixing their cars: Your ads and your sign 

already told them that. They know you 
can help them; what they really want 
to know that you want to help them… 
and that you’re going to go the extra 
mile for them, to get them back on the 
road quickly and conveniently. And that 
message isn’t so much in the words you 
use; it’s in the attitude behind those 
words.

With the introduction of ATRA’s 
What’s Working program, you started to 
hear a lot about the 5 Recurring Traits 
inherent in every successful business 
owner. Attitude is one of those traits. 
And one of the reasons that attitude is 
so important is that it comes through… 
in the things you do, and in the things 
you say.

And when your customers leave 
your shop, the feeling they take with 
them won’t be determined by the fact 
that you fixed their cars; they expected 
that. The feelings they have about you 
and your shop will be determined by 
the attitude you conveyed, from the 
moment they called you till they pulled 
out of your parking lot.

It’s that attitude that’s going to 
determine whether they recommend 
you to their friends and families. And 
we all know that those recommenda-
tions are the backbone of any success-
ful transmission shop.

It’s a lot of weight to put on a sim-
ple message. But when it comes down 
to it and the rubber meets the road, the 
important thing isn’t just to say, “I can 
help you.” What’s really important is 
that you mean it.

by Lance Wiggins
members.atra.com

www.atra.com

The Message 
Behind the 
Words

 He agreed to help 
us out, but there was 

little doubt that he 
was none too pleased 

about it.



SUPPLIER
MEMBER
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If you’ve had the pleasure of rebuilding 
the Honda BYBA five-speed transmis-
sion, you know this unit doesn’t pres-

ent an unusual amount challenges for the 
rebuilder. But there are some areas which 
require extra attention.

In this issue of Fun with Transmissions, 
we’re just going to look at some of the more 
important aspects of rebuilding the Honda 
5-speed unit. For a complete rebuild proce-
dure, ATRA’s new Honda manual will be 
available at this year’s Expo and through the 
BookStore in November. 

Teardown
To remove the gears before removing 

the main case, always use a puller (figure 1). 
As tempting as it may be, never use pry bars 
and a large hammer. The hammer will most 
likely damage the threads on the shaft, and 
the pry bars could easily chip the gear teeth.

Sounds like a no-brainer, right? But who 
hasn’t tried to cut a few corners when they 
were in a hurry? This isn’t a good place to 

Fun with transmissions

a Quick Look at 
honda Five speeds by Bill Brayton

members.atra.com
www.atra.com

Figure 1

If you have questions, We have 
"Proven to work" answers! 
The kind of answers that can save 
you time, headaches and most 
important money!
 
Transmission Specialties carries a
complete line of street and high 
performance torque converter kits 
as well as individual components.
Contact us today to get started.

DO YOU WANT TO GET  IN  THE
HIGH PERFORMANCE REBUILDING BUSINESS?? 

610-485-9110  •  Fax 610-485-9356  •  www.transmission-specialties.com



GEARS   August  2011 27

try to save time.
After recording the locations 

and removing the solenoids, remove 
the tubes from under the CPC sole-
noid bodies (figure 2). Notice that the 
screens face into the tubes. Be sure to 
get the small tube out of the case under 
the CPC C. (figure 3) 

Carefully inspect the screens for 
debris. Clogged screens can cause lazy 
or flared shifts (figure 4).

The valve body bolts are different 
lengths; pay attention to where each 
bolt belongs while removing the valve 
bodies. If you forget, drop them into 
place: When you drop them into the 
proper locations, the bolts should stick 
out about 10mm before you thread 
them in (figure 5).

Of all the parts in this transmis-
sion, the valve bodies should receive 
the most attention. But in the field the 
valve bodies tend to be the most over-
looked part of the rebuild.

Always disassemble the valve bod-

ies completely during every rebuild 
(figure 6). The valves should drop free-
ly of their own weight, all the way to 
the end of the bores. This is critical for 
proper operation after your rebuild.

Solenoids and Pressure 
Switches

There are a lot of differing opin-
ions about replacing solenoids. Many 
technicians have never changed a CPC 

solenoid block and never had a prob-
lem. Others change the CPC solenoids 
on every rebuild to prevent problems.

What’s important to remember is 
that the CPC solenoids have everything 
to do with shift feel on these units. 
The good news is, if you run into any 
problems with shift feel after a rebuild, 
these solenoids are easy to change with-
out removing the transmission from 
the car.

Figure 2

After recording 
the locations and 

removing the 
solenoids, remove 

the tubes from 
under the CPC 

solenoid bodies
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The pressure switches are very 
sensitive. Never wash these switches; 
too many techs have washed them 
in solvent and those switches never 
worked right again.

Low Sprag
Always disassemble the low sprag. 

This sprag wears into the 1st gear 
so cleanly that it looks like it was 
machined that way. If you see any wear 
on the sprags or the 1st gear, replace the 
sprag elements and the 1st gear.

To make sure your rebuild will 
last well past the warranty, there are a 
few areas that will make the difference 
between a unit that works great and one 
that just squeaks by:

Clutch Pack Clearance
Don’t take clutch pack clearances 

lightly: Be very picky with them. It’s 
always a good call to set the clutch 
clearance toward the lower end of the 
specifications (figure 7). 

Shaft Bushings
The bushings down in the shaft are 

critical for proper clutch apply. These 
bushings provide the seal between the 
tube and the shaft. To check the bush-
ings:
•	 Apply a small piece of cello-

phane tape to the end of the tube. 
This tape is usually about 0.0015” 
thick. 

•	 Slide the tube into the bushing. 

If the tube passes through the bush-
ing and doesn’t damage the tape, the 
bushing is worn; replace it (figure 8). 
There are several companies that offer 
tools to remove and install these bush-
ings.

The main cause of bushing wear 
can be traced to the shaft bearing bore 
in the case. Over time the case bore 
wears and allows the shaft to move 
from side to side, causing the shaft 
bushings to wear out. If the main case is 
worn, you’ll need to repair or replace it.

3rd Clutch Drum
Most of these units come in with 

the 3rd drum completely destroyed. 
Research is ongoing to determine what 
causes this failure. Most units should 
go out the door with a new 3rd clutch 
drum.

Figure 3

Figure 5

A Quick Look at Honda Five Speeds

Figure 4
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687 3/4” 7-1/2” 11” 5-1/2” 9/16-18, 37° JIC MALE FLARE (#6)
689 3/4” 11-5/8” 11” 9-1/2” 9/16-18, 37° JIC MALE FLARE (#6)

776 1.7” 4.3” 12.9” 11.2” FEMALE 7/8-14 O-RING x 37° JIC MALE FLARE (-12 AN)

777 1.7” 6.6” 12.9” 11.2” FEMALE 7/8-14 O-RING x 37° JIC MALE FLARE (-12 AN)

778 1.7” 9” 12.9” 11.2” FEMALE 7/8-14 O-RING x 37° JIC MALE FLARE (-12 AN)

ATRA_Gears_Ad_oulines.indd   1 6/30/2011   11:54:49 AM

Figure 6

A Quick Look at Honda Five Speeds
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Feed Tubes 
The feed tubes are different 

lengths, which really isn’t much of a 
problem if you have enough time to 
figure out where each tube goes. But 
time is often at a premium in a busy 
shop.

Use a digital camera to snap a 
picture of the tubes before you remove 
them to make installation easier. Or you 
can refer to figure 9 for tube heights.

Checking Shaft 
Clearances

Checking shaft clearance is anoth-
er step toward a complete, quality 
rebuild.

Checking the shaft clearances can 
be time consuming if you press the 
gears on and off the main and coun-
tershafts. The easy way to check the 
clearances is to use spacers for this 
procedure and eliminate the press-on 
and pull-off steps. In figure 10, the park 
gear from the countershaft is used as a 
spacer for the secondary shaft.

Did you know there’s a park lever 
stop adjustment, and a specification for 
the distance from the pawl shaft to the 
park lever roller pin? You can adjust 
this distance using different thickness 
park pawl stops (figure 11).

For an example of this adjustment, 
we’ll check the park lever stop adjust-
ment on the unit I’m using for the latest 
rebuild book.
•	 Install the park pawl onto the 

shaft using an old bearing race 

3rd Clutch 0.028-0.035 inch (0.7-0.9mm)

4th & 5th Clutch 0.020-0.035 inch (0.5-0.9mm)

Honda 5 Speed Transmission Clutch Clearnce

1st Clutch 0.043-0.051 inch (1.1-1.3mm)

2nd Clutch 0.028-0.035 inch (0.7-0.9mm)

Figure 7

Figure 8

Figure 9
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from a differential overhaul as a 
spacer (figure 12).

•	 Install the pawl and shaft.
•	 Secure the park pawl stop and 

park pawl roller arm onto the 
shaft with a 10mm shouldered 
bolt.

•	 Place the shifter in park
•	 Measure from the center of the 

park pawl roller to the park pawl 
shaft.

The measurement should be 
84.6mm–85.6mm (3.33”–3.37” Figure 
13). If it’s out of specification, the park 
pawl stop comes in 3 different thick-
nesses. The park pawl stop is numbered 

1-3 (figure 11); number 1 is the thickest 
and 3 is the thinnest.

Take your time and be meticulous 
as you go through these late model, 
5-speed units. Don’t skimp on the valve 
bodies, even if there’s a rush on the job.

Doing the job right the first time 
is the payoff here. If this unit has to 
come back out because you overlooked 
something as simple as a dragging 
valve, the job moves from the profit 
to the loss column. Just ask any shop 
owner or manager if he wants to chance 
having one of these units come back out 
of the car because you didn’t have the 
time to do the job right the first time.

A little care and attention to detail 
is the key to a successful rebuild. And 
it’s one of the best ways to make sure 
you’re having fun with transmissions.

Special thanks to H&A 
Transmission, in Rancho Cucamonga, 
CA, and H&A’s general manager, Rory 
Parker, for the use of the transmission.

Figure 10

Figure 11

Figure 12

Figure 13

A Quick Look at Honda Five Speeds
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Talk to a dozen shop owners, 
and the one thing they’ll all 
agree on is that the key to being 

profitable is getting the phone to ring. If 
they could control that, the rest would 
be easy.

Well, Larry Bloodworth 
and Lorraine Myers, of Certified 
Transmissions in Draper, Utah, claim 
to have discovered the secret to cap-
turing those top listings and making 
their phone ring whenever they want. 
According to Larry, it's like having a 
switch on the phone to make it ring.

If what he’s saying is true — and 
we have no reason to doubt him — this 
could be the breakthrough that we’ve 
all been looking for. Over the next 
couple issues of GEARS we’re going 
to examine the unorthodox methods 
he’s using to put his shop ahead of his 
competition, and we’ll see whether 
they’re something you’d want to try to 
duplicate for your shop.

The New Yellow Pages
Once, not so long ago, being suc-

cessful in the transmission business 
hinged on your placement in the Yellow 
Pages. More than one shop closed its 
doors in its first year, simply because 
they made the mistake of opening just 
after the close of the Yellow Pages for 
their areas. Without that critical adver-
tising edge, they just couldn’t remain 
afloat.

These days the Yellow Pages are 
becoming more and more irrelevant. 
Today the key to putting your shop in 
front of your customers is the internet. 
Just a few years ago, ATRA’s What’s 
Working study revealed that more con-
sumers are using the internet instead of 
the Yellow Pages when looking for a 
transmission repair shop.

Which means the internet can be 
an invaluable tool for your shop; just 
as an effective Yellow Pages ad was 
a few years ago. The key is to use it 

properly… and a critical component of 
that use depends on maintaining your 
visibility through search engines. 

The idea of internet search opti-
mization is fairly straightforward: You 
determine the most popular keywords 
that people use when searching for your 
services, and embed them in your meta-
tags and throughout your copy.

Of course, reality is rarely as sim-
ple as concept: Should you use trans-
mission repair or transmission repairs? 
That simple “s” at the end of the word 
can make the difference between being 
seen on page one or page ten.

And what about regions? 
Transmission repair is regionally based: 
In most cases you don’t really care 
about anyone who’s more than a few 
miles from your shop. Even in rural 
areas, you don’t want to be bothered 
with people more than maybe 50 miles 
away.

The key to internet success is 

What’s Working

by Rodger Bland
members.atra.com

www.atra.com

Like a Switch 
on the Phone to 
Make It Ring…
First of a Two 
Part Series
Pay-per-click mar-
keting brings your 
web site to the top 
of the heap, and can 
be a powerful tool 
for keeping your 
shop busy.

Larry Bloodworth, owner of Certified Transmissions in Draper, Utah
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placement: The higher your rating in 
the search engines (primarily Google), 
the more successful your internet mar-
keting will be. Simple, right?

Not so much. Because there are 
hundreds of nuances that can alter your 
placement; sometimes a difference as 
simple as adding that “s” to the end of 
a keyword can cause a profound differ-
ence to your position. So how can you 
be sure of getting your link to the top of 
the list? Pay-per-click marketing

Pay-Per-Click Marketing
With pay-per-click, (referred to by 

Google as Adwords), you agree to pay 
Google every time someone clicks on 
your ad. How much? That depends on 
who else is interested in those same 
keywords. It's basically a bidding war, 
with the highest bidder getting the best 
position on Google.

Google Adwords employs a pro-
cess similar to the bidding process on 
eBay. You place a maximum bid for 
the keywords you want; they accept 
just enough for you to beat your com-
petition. For example, say you wanted 
transmission repairs as your keyword, 
so you bid $5 per click. If the next high-
est bid for that keyword in your area 
offered $3, Google would charge you 
$3.10 per click. 

In exchange for that per-click fee, 
Google agrees to ignore their rules for 
placement and moves your link to the 
top of its list. Sort of like the maitre d at 
a fancy restaurant: You want the good 
table, so you grease his palm.

Of course it’s not as simple as that; 
it never is. Remember, you only want-
ed people in your region. So Google 
lets you choose to pay for only those 
searches that originated from within a 

set radius from your shop: 10 miles, 15 
miles… you choose the area you want 
to pay for.

And maybe there are searches you 
don’t want to pay for. Such as transmis-
sion service. Not that you wouldn’t be 
happy to service someone’s transmis-
sion; you just don’t want to pay for 
the referral. Let them find you the old-
fashioned way. 

Google has that covered too, with 
negative keywords. You choose a list 
of words that would disqualify the 
search from pay-per-click. If someone 
uses those keywords, Google doesn’t 
include your link in the pay-per-click 
placement.

It all seems very complicated, 
and it is. But when you sign up with 
Google,  You can either call or send an 
email request to have a Google repre-
sentative assigned to your account who 
helps you get started. Once you start 
using the program, they’ll be happy to 
help you refine your settings, to make 
sure you’re getting the results you’re 
looking for.

You can learn more by visiting 
YouTube and searching for Google Pay 
Per Click; they have hundreds of vid-
eos that’ll show you the ropes, and help 
you get more out of your pay-per-click 
experience.

Larry’s Technique
With all that in mind, let’s take 

a look at how Larry Bloodworth uses 
pay-per-click to switch his phone 
on and off. His technique is fairly 
involved, but it’s hard to argue with his 
level of success.

Larry has spent a lot of time and 
effort refining his list of successful 
keywords; both positive and negative. 
For example, one of his discoveries is 
that anyone who searches for a specific 
transmission designation — such as 
E4OD or 4T60E — is probably a price 
shopper.

Not that he’s unwilling to speak 
with a price shopper; he just doesn’t 
want to pay for the privilege. So he 
lists those designations as negative key-
words. If the consumer searches for 
4T60E transmission, Larry’s link won’t 
show up in the pay-per-click area. It 
may still show up under his lower, 
organic search placement; that is, the 
placement his site has earned based 
on its keywords, relevance, and visitor 
appeal.

Once he has his list of keywords 
— both positive and negative — he 
bids on those keywords on the Google 
site. Google offers a keyword tester, so 
he can test how his bid will affect his 
placement immediately. 

And he applies his restrictions, 
such as regional limitations. Usually 
Larry starts with a 15 mile radius from 
his shop.

Then he waits for the phone to 
ring. If the phone isn’t ringing enough, 
he might open his region a bit, to 20 
miles. Or he might increase his bid a 
dollar or two. If he gets too busy, he 
goes the other way: reducing his region 
or lowering his bid. He can even shut 
the pay-per-click off entirely, with the 
click of a mouse, if he needs to.

So how’s it working? According 
to Larry, “Spend $60 bucks, get $732. 

“Spend $60 bucks, 
get $732. Everytime, 

Automatic. Like clock-
work. It’s like hav-

ing the keys to a slot 
machine in Vegas. Can 
I be any more clear?” 

Larry Bloodworth,owner 
Certified Transmissions, 

Draper, UT  - 

Like a Switch on the Phone to Make It Ring…
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CFT-30 (CVT) applications. Banner and Master kits also available.
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Magnetic Inline Transmission Filter – Patented Design

Durable Stainless 
Steel Housing 
Prevents Damage Due 
to Cold Weather or 
Stone Pecks

Stronger Magnetic Force 
to Capture Ferrous 
Particles and Magnetizes 
Entire Housing

Steel Center Tube for Strength 15 Micron Media Proven to 
Filter The Smallest of 
Contaminants Compared 
to Pleated Paper Elements 

3 Sizes Available – 5/16”
3/8” and ½”

Reverse Safety 
Flow Feature for 
Safe and Worry 
Free Installation

The finest filtration available

www.ntzfilter.com

Now Available from:

www.russellautoinc.com 

1-800-562=8229

Call 1-800-562-8229

Visit us on the web!

www.russellautoinc.com

Every time. Automatic. Like clock-
work. It’s like having the keys to a slot 
machine in Vegas.”

Tracking the Clicks
One critical element in the pay-

per-click success story is tracking those 
clicks. It’s imperative that you be aware 
of which clicks are turning into jobs, 
and which are just costing you for the 
click.

For this, Larry works with an inter-
net tracking company. For a relatively 
small investment, they provide him 
with a few invaluable marketing tools:

First, they supply a set of codes 
to the end of his link on his Google 
listings. This code lets them track the 
consumer: They know the keyword that 
triggered his ad, the date and time of the 
call, and much more. 

In addition, they provide Larry 
with a Java script that changes the 
phone number on his web site. They 
have dozens of unique phone numbers; 
by using a different number for each 
person who clicks on his ad, and visits 
his site, they can track which keywords 

converted to calls. The calls are then 
seamlessly routed to the shop.

By learning which keywords are 
driving the calls, Larry can answer a 
number of questions about each cus-
tomer:
•	 Which keywords convert into 

phone calls and which ones just 
generate clicks?

•	 How did they find his site; organ-
ic or pay-per-click search?

•	 Was it in the desirable 10 year old 
or newer vehicle?

•	 What were they looking for; were 
they just price shopping or did 
they set an appointment? 

•	 Could they afford the repairs?

This information and more allows 
Larry to analyze his keywords and 
refine them to provide the greatest suc-
cess rate.

And, with Larry’s small, 4-bay 
shop on track to exceed $1 million in 
sales this year, it’s hard to argue with 
his success.

Not for Everyone
While Larry’s success is undeni-

able, it may not be for everyone. For 
one thing, there’s the issue of time: 
Larry puts hours of research and devel-
opment into his pay-per-click market-
ing… every day. Not everyone would 
be able or willing to dedicate that much 
time into marketing his or her shop.

And, as Danny Sanchez of 
Autoshop Solutions — one of the speak-
ers for the management track at this 
year’s Expo — points out, your internet 
marketing should be balanced between 
professional web site design, and pay-
per-click and organic placement. We’ll 
talk to Danny about his thoughts and 
views on internet marketing in part two 
of this article.

Balanced or not, there’s no deny-
ing Larry’s results. Thanks to his work 
with Google Adwords and their pay-
per-click ad program, he’s able to turn 
his phone on or off seemingly at will; 
it’s how Larry Bloodworth is making it 
work in Draper, Utah.

Like a Switch on the Phone to Make It Ring…



A world of ideas and innovation. The latest racing and performance products and technology. All the major 
manufacturers plus hundreds of new suppliers. It’s “new” on full throttle everywhere you look, and it’s 
only at SEMA–the show that drives the racing and performance industry. Register now and wrap your head 
around it all this November.

Las Vegas Convention Center, Las Vegas, Nevada
Exhibit Days: Tuesday, Nov. 1 - Friday, Nov. 4, 2011 

Education Days: Monday, Oct. 31 - Friday, Nov. 4, 2011

RACING & PERFORMANCE

Register today at 
SEMAshow.com/GRM

11SS_Racing_GMG.indd   1 7/8/11   1:46 PM



Attention:
Industry Suppliers!

As a Supplier, your needs are different from those of shop 
owners. You know it and so do we. That’s why we’re holding 

an Industry Supplier Meeting right before the 
Exhibitor Booth Drawing.

We want to hear your thoughts and learn how we can better 
serve the supply side of our industry.

Drop by, enjoy a continental breakfast on us, 
and let’s discuss how we can address your needs.

Sunday, October 30
8am

ATRA’s 2011 
Powertrain Expo

Las Vegas Hilton



www.powertrainexpo.com

ATRA’s Powertrain Expo

October 27 - 31
Las Vegas, NVTrade Show 

co-hosted with



ATRA’s 2011 Powertrain Expo
You need to be at ATRA’s 2011 Powertrain Expo.
Why? Not only is ATRA hosting Expo in Vegas this year, but we will be teaming 
with APRA on the show floor to give you two tradeshows under one roof.  You 
get all the technical and management expertise that ATRA consistently pro-
vides, plus the showcasing of new parts from APRA members.

Learn the latest industry trends, network with tons of potential new partners 
and do it in an exciting environment!

Las
Vegas

H
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el
  A
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od
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October 25-30: $99
October 31 - Nov 1: $169

Mention ATRA to get discounted 
rate  before October 6, 2011

Las Vegas Hilton
3000 Paradise Rd, Las Vegas, NV 89109

Phone:  (800) 635-7711



ATRA’s 2011 Powertrain Expo
schedule at a glance

thursday, october 27
2:00pm - 6:00pm Attendee Registration

Management Seminars
3:00pm - 6:00pm

The Importance of Processes & Procedures in a Crisis - Martin Brooks (Christschurch, New Zealand)
Transformational Thinking - Dennis Madden & Rodger Bland (ATRA)

Technical Seminars
3:00pm - 6:00pm

The Quick Fixes You Need Right Now - Lance Wiggins & Randall Schroeder (ATRA)

friday, october 28
8:00am - 3:00pm Attendee Registration

8:00am - 9:00am ATRA Member Meeting

Management Seminars
9:00am - 12:00pm

Yes You Can!™ - Bob Cooper (Elite Worldwide, Inc)

Technical Seminars
9:00am - 10:00am

A Shop’s Guide to Cost Savings, the Green & Safe Way - Carl Mustari (Chattahoochee Tech College)
Focusing on What You Need to Fix Transmissions TODAY - Dave Skora

Technical Seminars
10:00am - 11:00am

CAN BUS: A Simplistic But Intuitive View - Bill Henney (Bluereach Automation & Control Ltd)
Street Smart: Is It Reallly a Transmission Problem? - Mike Brown (ATRA)

Technical Seminars
11:00am - 12:00pm

Diagnostic Breakdowns - Sean Boyle (Southern Illinois University)
Servicing & Repairing Chrysler Transmissions A to Z - Alan McAvory (Chrysler Midwest Business Center)

Management Seminars
1:00pm - 5:00pm

Success or Struggle? You Decide! - Maylan Newton (ESi)
The Four Gears in Online Marketing - Danny Sanchez (Autoshop Solutions)

Technical Seminars
1:00pm - 2:30pm

Electro-Hydraulic & Mechatronic Control - Bob Warnke (Sonnax)
LCT 1000 Problems & Updates - Steve Garrett (ATRA)

Technical Seminars
2:45pm - 4:15pm

What Are You Doing to Reduce Comebacks? - Bill Brayton (ATRA)
Vital Voltage Drop Tests You Should Know - Dan Marinucci (Communique)

Technical Seminars
4:30pm - 6:00pm

Is It The Torque Converter or the Transmission? - Joe Rivera (ProTorque)
Ford Powertrain-Fixing It Right the First Time - Stevie LaVallee (TEST Research)

saturday, october 29
8:00am - 3:00pm Attendee Registration

Management Seminars
9:00am - 12:00pm

Creating a Customer...For Free! - Scott Harris (Mustang Marketing)
Step Into the Thinking Room - Coach Ron Tunick (CRT Broadcasting)

Technical Seminars
9:00am - 10:30am

Real World Problems & Corrections - John Parmenter (Precision International)
Hybrid Service & Repair for Transmission Techs - Jack Rosebro (Perfect Sky)

Technical Seminars
10:30am - 12:00pm

4EAT, Phase II, 4AT or 5AT Which Is It? - Mike Souza (ATRA)
What Qualifies as an Automatic Transmission-Today! - Mike Riley (Transtar)

1:00pm - 2:00pm ATRA Luncheon

2:00pm - 5:00pm Trade Show

5:00pm - 7:00pm Cocktail Reception

sunday, october 30
8:00am - 10:00am Supplier Meeting & 2012 Exhibitor Booth Drawing

9:00am - 2:00pm Attendee Registration

Management Seminars
9:00am - 12:00pm

Green Eggs & Ham Power Breakfast - Scott Johnson
Round Table Q&A - What’s Working Management Team

Technical Seminars
9:00am - 10:30am

Supplier Showcase: Sonnax Road Show
Supplier Showcase: Auto Research Design
Supplier Showcase: Superior Trans Parts
Supplier Showcase: Mustang Dyno

Technical Seminars
10:30am - 12:00pm

Supplier Showcase: G-Tec
Supplier Showcase: Management Feedback Systems
Supplier Showcase: Alto Products

12:00pm - 5:00pm Trade Show

monday, october 31
9:00am - 1:00pm Attendee Registration

9:00am - 2:00pm Trade Show







seminars | fridayfriday | seminars (cont’d from previous pg)

Focusing on What You Need to Fix Transmissions 
TODAY
Dave Skora
  Dave understands the frustrations 
  technicians face everyday. If you want help  
  solving problems quickly without a lot of   
  theory or time-wasting tests, this may be the  
  seminar for you.

10:00am - 11:00am
Technical Seminars

Street Smart: Is It Really a Transmission Problem?
Mike Brown (ATRA)
  Too often shops tend to pull the 
  transmission only to find nothing wrong. Don’t 
  be that shop. Find out what other 
  components can cause transmission related  
  problems and how to fix them before you 
make a decision for removal.

CAN BUS: A Simplistic But Intuitive View
Bill Henney (Bluereach Automation & Control Ltd)
  A simple to understand look at why we   
  need the CAN system and how it affects 
  us in the transmission industry. After this 
  session, you will be able to confidently work  
  on CAN enabled vehicles. We will also look  
at the principal of the Lepellitier model.

11:00am - 12:00pm
Technical Seminars

Diagnostic Breakdowns
Sean Boyle (Southern Illinois University)
  Money and time aren’t the only things lost   
  when a repair comes back - customer   
	 	 confidence is lost as well. 
  

• Learn effective diagnostic strategies
• Determine the root-cause of failures
• Learn how to approach no-code diagnostics
• Learn how to avoid diagnostic failures and   
 misdirection

friday
october 28
(cont’d from previous pg)

8:00am - 3:00pm
Attendee Registration

8:00am - 9:00am
ATRA Member Meeting

9:00am - 12:00pm
Technical & Management Seminars

1:00pm - 5:00pm 
Management Seminars

1:00pm - 6:00pm
Technical Seminars

ATRA’s Powertrain Expo

9:00am - 10:00am
Technical Seminars
A Shop’s Guide to Cost Savings, the Green and 
Safe Way
Carl Mustari (Chattahoochee Tech College)
  In these lean times, Carl will present 
  guidance to shop managers on ways to   
	 	 reduce  cost through efficient use of energy, 
  waste oil heaters, shop lighting, recycling  
  waste, filters, batteries, etc. Also included 
is an overview of shop safety with an emphasis on how shops 
can save their resources so that their overhead can be 
reduced...the GREEN way.

ATRA’s Powertrain ExpoOctober 27 - 31, 2011
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Servicing & Repairing Chrysler Transmissions 
A to Z
Alan McAvory (Chrysler Midwest Business Center)
  This presentation includes an update on  
  current Chrysler Automatic Transmission  
  application, diagnostic, service and 
  repair procedures. An overview on how  
  to access to Chrsyler Service information,  
interpretation of Scan Tool data and Flash Programing 
procedures:
•	 Application and Identification 
•	 Service Information and Maintenance  
•	 Accessing Chrysler Service & Parts Information  
•	 Diagnosis & Repair 
•	 Scan Tool Information   
•	 DTC Event Data  
•	 Flash Programming
•	 Electrical Connector Repairs

1:00pm - 2:30pm
Technical Seminars

Electro-Hydraulic & Mechatronic Control
Bob Warnke (Sonnax)
  Common problems and methods for 
  diagnosis:
  •AISIN 6 speeds  
  •AISIN 55-50/51   •ZF 6 HP/Ford 6R60
	 	 •722.6 / NAG1 / 722.9  •Chrysler 545RFE   
•Ford 6R140  •Ford 5R110  •GM 6L80E / 6T40E

LCT 1000 Problems & Updates
Steve Garrett (ATRA)
  We will take a look at the problems you  
  commonly face with the LCT 1000. How  
  do you diagnose them and how do you  
  repair them. In addition, we look at the  
  “MAJOR” product changes for the 2010- 
2011 model years and how they impact your repairs on this 
unit. Parts interchangeability is becoming an issue with this 
unit and we will explore the interchange issues regarding 
the updated parts.

friday | seminars (cont’d from previous pg)

2:45pm - 4:15pm
Technical Seminars

What Are You Doing to Reduce Comebacks?
Bill Brayton (ATRA)
  This seminar/discussion forum will bring  
  techniques and procedures used by top  
  builders/owners in the industry to reduce  
  comebacks in their shops.
  This seminar will look at late model trans 
mission problem areas and methods used  to solve these 
problems whether it is with a product or a procedure that 
the technicians created to solve his/her particular issue. 

Vital Voltage Drop Tests You Should Know
Dan Marinucci (Communiqué)
  First, Dan covers the basics of voltage  
  drop testing.  Then he applies that knowl 
  edge to solving some common 
  electrical problems technicians encounter.   
  Both experienced and inexperienced  
techs will appreciate the practical tips presented here!
• Theory of voltage drop
• Practical applications of voltage drop
• Problem solving with voltage drop
• Typical voltage drop values
• Money-making tips on this technique

4:30pm - 6:00pm
Technical Seminars
Is It the Torque Converter or the Transmission?
Joe Rivera (ProTorque)
  Joe takes you through a journey of 
  problems that can easily be fixed. This  
  seminar will cover the most common  
  problems associated with the torque  
  converter and how to repair it.

Ford Powertrain -- Fixing It Right The First Time
Stevie LaVallee (TEST Research)
  Stevie will be covering late model Ford  
  transmissions including the newer six  
  speeds and the increasingly popular  
  CVT.  Learn the principles of operation,  
  systematic diagnostic routines, repair tips, 
and the importance of using flash reprogramming strategy 
revisions in the repair process.  

ATRA’s Powertrain Expo ATRA’s Powertrain Expo October 27 - 31, 2011
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saturday
october 29
7:00am - 9:00am
Chapter President’s Meeting

8:00am - 3:00pm
Attendee Registration

9:00am - 12:00pm
Technical & Management Seminars

1:00pm - 2:00pm
ATRA Luncheon

2:00pm - 5:00pm
Trade Show Open

5:00pm - 7:00pm
Cocktail Reception

Our Guarantee 
To You:

We’re so confident of 
your complete satisfaction 

of our Technical & 
Management seminars, 

we’ll guarantee it in 
writing: If, for any reason, 
you aren’t 100% satisfied 
with the information and 
material you’ve received; 
we will refund your entire 

registration fees!

ATRA’s Powertrain Expo ATRA’s Powertrain Expo

9:00am - 12:00pm
Management Seminars
Creating a Customer...For Free
Scott Harris (Mustang Marketing)
  We’ve discovered through the What’s  
  Working study that one of the most 
  successful ways of generating new 
  customers is by increasing your shop’s 
  involvement in the community.  Part of that 
means making sure the community knows about that in-
volvement! 
In this seminar attendees will learn how to create and dis-
tribute press releases that not only inform, but promote your 
company’s true concern for the community it serves. Wheth-
er it ’s an upcoming car care clinic, local fund raiser, or other 
event supporting your community – getting the word out in 
a targeted fashion is a win-win for both your shop and the 
event it ’s supporting – and the best part is, done right, most  
if not all of the promotion is absolutely free! – So make sure 
to pencil in this special bonus seminar at this year ’s expo.

Step Into The Thinking Room
Coach Ron Tunick (CRT Broadcasting)
  Join Coach Ron for an inspiring session  
  designed to help you think like a leader,  
  and more importantly, how to think for  
  yourself. Learn to think the right way and  
  you’ll make better choices. Make better 
choices and you’ll see better opportunities. Learn how to 
think and you will gain strength, self-confidence and the 
ability to lead. If you’re ready to take the leadership role in 
your own life, then you’re ready for the Thinking Room!

9:00am - 10:30am
Technical Seminars
Real World Problems & Corrections
John Parmenter  (Precision International)
  Get those cars fixed and back to the  
  customer… fast! That’s always your goal,  
  and this class will help you do just that.  
  John will cover the fixes, R&R tips and  
  tricks, as well as pertinent items you never 
want to overlook during the rebuilding process.

October 27 - 31, 2011
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Hybrid Service & Repair for Transmission Techs
Jack Rosebro (Perfect Sky)
  When servicing or repairing a hybrid  
  transaxle or transmission, when do you  
  need to disable a hybrid’s high-voltage  
  system, and how do you do it? How do 
  you determine that the system is safe to 
work on?  We’ll discuss those issues as well as the more 
common hybrid transaxle faults that technicians are seeing 
in the field.

10:30am - 12:00pm
Technical Seminars
4EAT, Phase II, 4AT or 5AT Which Is It?
Mike Souza (ATRA)
  A look at the changes the 4 speed 
  transmission has gone through along 
  with the introduction of the 5AT 5 speed.  
  The similarities between both the 4  
  speed and 5 speed transmission.

What Qualifies as an Automatic Transmission-
Today!
Mike Riley (Transtar)
    • A comparison between the various  
  transmission platforms which currently exist, 
  and a look at what’s coming into the  
  marketplace tomorrow.

• A breakdown of the transmission business mix that a shop 
must contend with on a daily basis, including the array of 
names and terms of the different transmissions

• How does this mixture of service/repair work correspond 
to the vehicle population as a percentage?

 

ATRA’s Powertrain Expo ATRA’s Powertrain Expo

ATRA will be providing 
power extension cords in 
designated rows in each 
seminar room for those 
attendees that plan on 

bringing their laptops. These 
spaces are limited so please 

plan to arrive early.

October 27 - 31, 2011



sunday
october 30
8:00am - 10:00am
Supplier Meeting & 
Exhibitor Booth Drawing

9:00am - 2:00pm
Attendee Registration

9:00am - 12:00pm
Management Seminars

9:00am - 12:00pm
Supplier Showcases

12:00pm - 5:00pm
Trade Show Open

4:00pm - 5:00pm
ATRA Longtimers’ Meeting

9:00am - 10:30am
Technical Seminars

Supplier Showcase: Sonnax Road Show

Supplier Showcase: Auto Research & Design

Supplier Showcase: Superior Trans Parts

Supplier Showcase: Mustang Dyno

10:30am - 12:00pm
Technical Seminars

Supplier Showcase: G-Tec

Supplier Showcase: Management Feedback Systems

Supplier Showcase: Alto Products

sunday | seminars

9:00am - 12:00pm
Management Seminars
Green Eggs & Ham Power Breakfast 
with Scott Johnson
  Whether your customers are on a train, in 
  a plane, under a box, or with a fox, you  
  can bet they do not want to buy a 
  new transmission simply because that’s 
  what you have to sell. 
In this early morning breakfast seminar, Scott will explain the 
differences between a commodity-based business and a 
service-oriented one. And you’ll learn how critical it is to 
discover the needs of your customers, and how to address 
those needs. Come in early and join us for breakfast; no 
green eggs or ham… guaranteed!

Round Table Q&A
What’s Working Management Team
Immediately after the breakfast seminar, stick around for a 
round table discussion covering the concepts we’ve been 
discussing over the last few days. This Q&A will be hosted 
by a few of our esteemed seminar trainers, and we’ll have 
several shop owners on hand who’ve turned their busi-
nesses around by transforming their attitudes and rethinking 
the way they approach their customers.
This is your chance to chime in and clarify the notions 
you’ve been learning, and turn them into a new beginning 
for your business… and your future. Don’t miss it!

A.I.M.
Auto Suppliers Limited

BPS Cores, Inc.
Car-Part.com
Corco West

D&V Electronics Ltd.
D&W Diesel, Inc.
DCM Tech, Corp.
Dixie Electric Ltd

DS USA Ltd.
DuBois Marketing Inc.

Goldfarb & Associates
Green Global Parts, Inc.ATRA’s Powertrain ExpoOctober 27 - 31, 2011



sunday | seminars exhibit
hours

2:00pm - 5:00pm
Saturday

12:00pm - 5:00pm
Sunday

9:00am - 2:00pm
Monday

co-hosted with

A & Reds Transmission Parts 
Adapt-A-Case

Alto Products Corporation
Amsoil Synthetic Lubricants

ATRA
Automotive Research & Design, LLC

Autoshop Solutions, Inc.
BorgWarner

Chrysler-Mopar
Dacco, Inc.

DeFeo Manufacturing
Demandforce, Inc.

Educational Seminars Institute (ESi)
Equipment Manufacturing Corp.

ETE Reman
EVT Parts

Exedy Global Parts Corp.
EZ Driver-Arizona Transmission Machine

Ford Motor Company
G-Auto Co., LTD

G Cor Automotive
Gandrud Parts Center

GEARS Magazine
General Motors
Get It Hard Parts

GFX Corp.
G-Tec Inc.

Hayden Automotive
HGM Electronics/PML Inc.

Hot Flush, LLC
Identifix

Jasper Engines & Transmissions
JDS Worldwide Corp.

KRS International Corp
Lintex Auto Parts Co., LTD

Lubegard by International Lubricants, Inc.

Management Feedback Systems, Inc.
Management Success!

Mustang Advanced Engineering
NATPRO

Northland Transmission Inc.
Oklahoma Transmission Supply, Inc. (OTS)

Omega Machine & Tool, Inc.
PML Inc

Power Pusher by Nu*Star, Inc.
Precision International

Precision of New Hampton 
ProfitBoost Software, LLC

Raybestos Powertrain
Rostra Precision Controls, Inc.

Seal Aftermarket Products
Slauson Transmission Parts

Smart Blend Synthetics By Life Automotive 
Products

Sonnax Industries
STK Transmission Parts Co., LTD
SuperFlow Technologies Group
Superior Transmission Parts, Inc.

TRANSBRITE / Allen Woods & Assocates
Transmission Digest/ATSG

Transmission Rebuilders Network Int’l (TRNi)
Transmission Rebuilders Network Worldwide 

(TRNW)
Transmission Specialties, Inc.

Transtar Industries
TransTec by Corteco

Valeo Service Aftermarket, NA
Valve Body Pro

VBX-Valve Body Xpress
Whatever-It-Takes Transmission

ZAMCO Tools USA

A.I.M.
Auto Suppliers Limited

BPS Cores, Inc.
Car-Part.com
Corco West

D&V Electronics Ltd.
D&W Diesel, Inc.
DCM Tech, Corp.
Dixie Electric Ltd

DS USA Ltd.
DuBois Marketing Inc.

Goldfarb & Associates
Green Global Parts, Inc.

Guspro, Inc.
International Automotive Trading, 

Inc.
J&N Auto Electric

Knopf Automotive/Saginaw 
Steering Superstores

LR Miller Company, Inc.
Lester Catalog Company

Lewis Tool & Die, Inc.
Litens Aftermarket Network

LKQ Corporation
Lock-N-Stitch Inc.

McAllen Economic Dev. Corp.

MCI Cores
Metro Auto Industrial, Inc

Phoenix Automotive Cores
Procar International Co, LTD

ProDiesel
Quality Equipment Sales
Rand Premium Electronics

RCP, Inc.
Rebuilders Automotive Supply 

Company
Regitar U.S.A., Inc.

Romaine Electric Corporation
Shenzhen Meridian Parts Com-

pany
STC Automotive, Inc.

Taditel U.S., Inc
The Recycler Core Company Inc.
Wagner Alternators & Supplies, 

Inc.
WAlglobal-Wetherill Associates 

Inc.
Xiamen Sunny General Machinery 

& Electrical Co, Ltd
Yaletron, LLC

Zerust Corrosion Products

ATRA’s Powertrain Expo

exhibitors



special events

friday, 10/28
8:00am - 9:00am

ATRA Member Meeting
You’ve heard it before: ATRA is your Association. 
And the Member Meeting is your opportunity to 
give voice to your opinions. This is the one time 
every year that the ATRA Board and staff all meet 
together in a forum with its Members to learn what 
you want from ATRA. It ’s your opportunity to help 
shape ATRA’s future. Don’t miss out: Whether you’re 
a Member or planning on becoming one, make 
plans to join us at this year ’s Member Meeting. 

saturday, 10/29
1:00pm - 2:00pm

ATRA Luncheon
After an intense morning of seminars, it ’s time to sit 
down to a sumptuous luncheon, courtesy of ATRA. 
This is your first real chance to rub elbows and 
break bread with friends, old and new. Of course, 
this is more than just a meal: It ’s your chance to 
enjoy entertainment, discuss what you’ve been 
learning, and recharge your batteries as you 
prepare to “shift gears” for an afternoon exploring 
new products and services on the Expo show floor. 

saturday, 10/29
5:00pm - 7:00pm

Cocktail Reception
For many, Expo doesn’t really kick into high gear 
until the annual Cocktail Reception, as always, 
hosted by Transtar Industries. Live music, an open 
bar, and a wide selection of tasty hors d’oeuvres 
are the backdrop for an evening of fun and 
revelry, catching up with old friends, and meeting 
new ones. It ’s the industry networking event of the 
year!

sunday, 10/30
8:00am - 9:00am

Industry Supplier Meeting
As a Supplier, your needs are different from those 
of shop owners. You know it and so do we. That’s 
why we’re holding our first ever Industry Supplier 
Meeting, right before the Exhibitor Booth Drawing. 
We want to hear your thoughts and learn how we 
can better serve the supply side of our industry. 
Drop by, enjoy a continental breakfast on us, and 
let’s discuss how we can address your needs. 

sunday, 10/30
9:00am - 10:00am

2012 Exhibitor Booth Drawing
Immediately following the Industry Supplier Meeting, 
stay for the Booth Drawing and reserve your spot 
for the 2012 Expo to be held at Bally ’s in Las 
Vegas. Once again, sharing space with APRA and 
leading into Industry Week.

ATRA’s Powertrain ExpoATRA’s Powertrain Expo

What Works Best For You?

October 27 - 31, 2011
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special events

ATRA’s Powertrain ExpoATRA’s Powertrain Expo

What Works Best For You?

Technical orManagement Conference
Thurs., Oct. 27 - Sun., Oct. 30Attend either the Technical or Management 

seminars Thursday through Sunday, the Saturday 

Luncheon & Cocktail Reception, coffee breaks, 
Saturday, Sunday & Monday Trade Show 

admission, and binders containing the Technical 

Powerpoint printouts, Technical seminar program 
CD or Management worksheet materials.

Trade Show Pass
Sat., Oct. 29 - Mon., Oct. 31

Your Trade Show Pass will give you access to 
three full days in the exhibit hall and two shows 

under one roof! ATRA & APRA have joined 
forces once again to bring you more than 100 

exhibitors!

Oct. 27 - 31
Las Vegas, NV

Las Vegas Hilton

Complete Conference

Thurs., Oct. 27 - Sun., Oct. 30

As a Complete Conference attendee you will 

have access to all technical & management 

seminars Thursday through Sunday, the Saturday 

Luncheon & Cocktail Reception, coffee breaks, 

Saturday, Sunday & Monday Trade Show 

admission, binders containing the Technical 

Powerpoint printouts, Technical seminar program 

CD and Management worksheet materials,. Audio 

CDs will be mailed to all Complete Conference 

attendees after the Expo.

October 27 - 31, 2011

registration options



can i register at the door?

Yes. The following are the dates and times for On-Site 
Registration:

Thursday, October 27: 2pm - 6pm
Friday, October 28: 8am - 3pm
Saturday, October 29: 8am - 3pm
Sunday, October 30: 9am - 2pm
Monday, October 31: 9am - 1pm

 
what are the hotel rates?

ATRA has negotiated a $99 per night room rate for the nights of 
October 25 - 30 and $169 per night for the nights of October 
31 - November 1. The cut-off dates for these special rates is 
October 6. To make your reservations please call the hotel 
directly at (800) 635-7711 and mention ATRA.

does ATRA make hotel reservations or is it included in 
the cost of registration?

All attendees make their own hotel accommodations directly with 
the Las Vegas Hilton by calling (800) 635-7711. Mention ATRA 
to receive your discount room rate. Room reservations are not 
included with your conference registration.

what are the registration cut-off dates for Expo?

The early registration cut-off date at the discount price is 
9/16/11. The late registration cut-off date is 10/14/11. Any 
registrations made after 10/14/11 will need to be done on-site 
at the event.

did you receive my registration? am i registered?

Your confirmation will automatically be mailed to you immediately 
after your registration is processed. Please contact ATRA at 
(800) 428-8489 if you have not received your confirmation.

does my guest need to register?

Yes, everyone attending the seminars or trade show must have 
an official badge and registration - except babies in strollers. 
Spouses and children of conference registrants may be eligible 
to receive free trade show access. Please call for details.

can i change one of my paid registrations from one 
person to another?

Yes, you can switch the name on one or more of your 
registrations up to 10 days before the event at no charge. Any 
changes made within 10 days of the event will be charged $10 
each. Call (800) 428-8489 with any changes you’d like to make.

frequently asked questions

what if i want to attend more than one seminar in a 
session?

There will be audio tapes available for all of the seminar 
sessions. All complete conference registrants will receive a free 
audio CD which will be mailed at the end of the Expo.

4 Easy Ways to Register
Call: (800) 428-8489 or (805) 604-2000
Online:   www.powertrainexpo.com
Send Reg form 
by fax: (805) 988-6761

Send Reg form 
by mail:

ATRA Powertrain Expo Registration
2400 Latigo Ave
Oxnard, CA 93030

Registration Information
Enrollment is on a first-come, first-serve basis. Seating is limited by 
room size. Seminars start promptly at their scheduled time. Arrive 
early to be sure of good seating, and to meet with instructors 
and other seminar attendees. Recording is not permitted.

What’s Included
 Complete Conference: admission to all technical 
& management seminars Thursday through Sunday, Saturday 
Luncheon & Cocktail Reception, coffee breaks, Saturday, 
Sunday & Monday Trade Show admission, binders containing 
the Technical Powerpoint printouts, Technical seminar program 
CD and Management worksheet materials. Audio CDs will be 
mailed to all Complete Conference attendees after the Expo.
 Technical or Management Conference: admission to 
either the Technical or Management seminars Thursday through 
Sunday, Saturday Luncheon & Cocktail Reception, coffee 
breaks, Saturday, Sunday & Monday Trade Show admission, and 
binders containing the Technical Powerpoint printouts, Technical 
seminar program CD or Management worksheet materials.
 Trade Show: admission to the trade show only

Cancellation Policy
All cancellation requests must be made in writing and mailed 
to: ATRA’s Powertrain Expo Registration, 2400 Latigo Ave, 
Oxnard, CA 93030 or FAX to (805) 988-6761. Cancellations 
received before September 16, 2011 will be subject to a 5% 
cancellation fee. Cancellations received between September 
17, 2011 and October 14, 2011 will be subject to a 15% 
cancellation fee. Cancellations received after October 14, 
2011 will be subject to a 25% cancellation fee.

There will be no exceptions to this policy.

ATRA’s Powertrain ExpoOctober 27 - 31, 2011
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frequently asked questions

ATRA’s Powertrain Expo

Company Name                                            ATRA Account Number

Contact Person: (will receive all correspondence)

Address 

City  State   Zip

Country

Area Code Phone No.  Fax No.

Email Address

(           )                             (           )            

Registration Form 
October 27th - 31st, 2011
Las Vegas, NV

TO REGISTER:  Call toll free 1-800-428-8489 or FAX this completed form to 805-988-6761

   Before Sept. 16th      Sept. 17th - Oct. 14th   ALL 

REGISTRATION FEES Qty Member    Non Mem     Member    Non Mem   ON-SITE   SUBTOTAL

Complete Conference Registrant* _____ $ 395 $ 495 $ 445 $ 545 $ 595 $____________

Technical or Management Conference* _____ 345 445 395 495 545 $____________

Trade Show  _____  10 10  10  10  30 $____________

Extra Luncheon Ticket _____ 45 45 45 45 65 $____________
(Included with Complete, Tech & Management Conferences)

                                         

      TOTAL  $____________

PAYMENT INFORMATION
* Check enclosed payable and mail to:  ATRA, 2400 Latigo Avenue, Oxnard, CA  93030 Check # ___________________  
Charge to: * MasterCard * Visa * AMEX * Discover

Card Number __________________________________________________________  Expiration Date                                            Security Code

Print Name on Card ___________________________________________________________________  Signature _________________________________________________

Discount for current ATRA Members only.  Join today and enjoy the member discount right away!       

Badges will be issued from this list. Use a separate sheet for additional registrations.*

PLEASE PRINT CLEARLY
    
  Complete   Trade      
  Conference Technical Management Show Luncheon

NAME ______________________________________________________________________________   £ £ £	 £	 £	

NAME ______________________________________________________________________________  £ £ £ £	 £

NAME ______________________________________________________________________________   £ £ £ £	 £

NAME ______________________________________________________________________________   £ £ £ £	 £

NAME ______________________________________________________________________________   £ £ £ £	 £

CONFERENCES
(Includes Luncheon and Trade Show)

I do not wish to receive any advertising or promotional material from Exhibitors.

*Conference Registrants may receive Trade Show Passes for spouse and/or children 
by contacting ATRA Registration at 1-800-428-8489.

Other 
Categories

Every 5th Conference attendee is free! 
Call ATRA for details



Powertrain Expo & Big R Show

Trade Show Dates
October 29 - 31

Las Vegas Hilton
Las Vegas, NV

Over 100 

Industry 

Companies 

exhibiting their 

latest products 

& services!

Your Trade 
Show Pass gives 
you admission 

to 2 shows 
under 1 roof!

Official Kick-Off to Industry Week!SEMA & AAPEX shows immediately follow!

Together Again!



  Sensational  Sizzling 
Summer Savings 

  Call Today 
800-428-8486

or online
www.atrabookstore.com 

Offer Vaild Through 09-15-11
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Redding 
Transmissions, 
Redding, CA

by Frank Pasley
Redding Transmissions was found-

ed in 1951, and purchased in 1982 by 
Ed Milligan, who still runs it today. 
Redding Transmissions is a 29-year 
ATRA Rebuilder Member. 

As Ed says, “Twenty nine years is a 
long time to be a transmission guy,” and 
in the near future his son, Marty, will 
run the company. Marty has worked in 
the shop with his dad since he could 
first push a broom. Today he has the 
reputation of being a great transmission 
rebuilder and diagnostician, just like his 
dad. When you first meet them, right 
away you know they’re both ATRA 
Good Guys.

When asked how customers find 
them, Ed said, “The same way they 
always have: word of mouth! We live in 
a small town. Your word, the quality of 
your work, and backing the work hon-

estly is what we lived by 28 years ago, 
and still live by it today.” He went on to 
say, “Being an ATRA Member helps us 
help our customers. Some of them we’ll 
never see again, because they don’t live 
near our shop. But they’re still our cus-
tomers, and we treat them like they live 
next door to us.” 

Ed’s brother, Bud Milligan, now 
retired, was also a transmission rebuild-
er, just up the road in Yreka, CA. Bud 
was also a longtime ATRA Rebuilder 
Member. As with so many ATRA 
Members, the transmission business is 
a family affair. 

Many of Redding Transmission’s 
customers arrive on a tow truck or in 
limp mode from nearby U.S. Interstate 
5. This great North American highway 
runs from the Mexican border near San 
Diego to Blaine, Washington, at the 
Canadian border. The full trip is about 
1382 miles or some 20 hours of driving 
time — if you drive at the speed limit. 
Redding is about halfway through the 
trip, just before the incredibly beautiful 
Shasta Mountain and Lake Shasta at the 

northern end of the great San Joaquin 
Valley. 

Between long, hot drives north 
to the valley, where summer tempera-
tures can reach 115º, and folks driving 
south out of the Siskiyou Mountains in 
Oregon, Redding Transmission gets to 
see a good number of out-of-town visi-
tors all year long. 

So, how does one of ATRA old-
est employees (in more ways than 
one!) happen to stop at Redding 
Transmission? Well let me just start by 
saying how thankful I am for their help. 
It was a long day… 

Late Thursday evening, July 7th, 
the passenger-side window of my 2001 
Chevy Extended Cab pickup, with 
slightly over 300,000 miles on it, decid-
ed to get stuck in the down position. 
(Gee, can’t they make Chevy trucks 
last anymore? And yes, I did have the 
transmission rebuilt recently, even if 
there was nothing wrong with it.) The 
really bad news was that I was leav-
ing Friday morning with my wife and 
85-year-old father-in-law for a wedding 

Mt. ShastaMarty and Ed Milligan

Richard and Marty at Chevy's Door Marty Milligan at the bench
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in Jackson, Oregon. Yep, right up I-5 
toward Redding. 

The first thing I did to solve the 
problem was call my local mechanic 
and my local dealer. They both told me 
they could arrange an appointment… 
but they couldn’t look at it today, sorry! 
So we decided to make the trip anyway 
with the window down. After all, how 
bad could it be?  

Well, let’s just say we didn’t get 
too many miles before my father-in-
law started to become pretty uncom-
fortable. At one point he tied a jacket 
around the door handle and the over-
head pull handle. That worked until the 
wind pulled the jacket out of his hand 
while he was sleeping. The look in my 
wife’s eyes made it clear that I really 
needed to find a way to get the window 
up… and soon. 

After going through a hundred 
bad ideas, including tying my father-
in-law in the truck bed, we were near-
ing Redding. I ask my wife, Charis, 
to call ATRA to ask for the name of 
an ATRA Member in Redding in the 
hope they could help us find a general 
repair shop that would do a quick fix: 
mainly, get the window up. The ATRA 
Membership Department gave us the 
names of two Members in Redding. 

I called the first one on the list, 
Redding Transmission. Richard 
Stratton, one more ATRA Good Guy, 
answered the phone. I said to Richard, 
“Hello, My name is Frank Pasley with 
ATRA and GEARS Magazine. I have 
this really stupid problem with a win-
dow that’s stuck in the down position. 
I need to find a general repair shop 
in Redding that can fix it in the up 
position on a 2001 Chevy Silverado.” 
Richard laughed and said, “Can you 
swing by?” 

What I didn’t know was Richard 
is a GM Factory Trained technician, 
UTI graduate, and is ASE certified. 
He knew exactly what to do. He took 
the door panel off, banged the window 
motor with the end of his screwdriver 
and swoosh! — up went the window. 
Of course, he told me, the motor was 
about to die and needed replacement. 
I would’ve kissed his feet if it wasn’t 

so undignified. After all, he did solve a 
father-in law problem!

While Richard was fixing the win-
dow, I had a chance to see the rest of 
the shop. There was a beautiful, 68 
Dodge Charger on the rack, ready to 
have its rebuilt transmission installed. 
The owner was on pins and needles as 
he sat in the waiting room. He spent a 
fair amount of time telling my father-in 
law what a great reputation the shop 
has locally, and why he brought his 
“baby” to have a transmission rebuilt 
for it. 

So what’s the chance of finding a 
fully trained factory tech at an ATRA 
Member Shop? 100% if it’s Redding 
Transmission. ATRA Good Guys for 29 
years… and counting.

Bill Bishop, David Mendieta, Marty Milligan and Richard Stratton

Owner of the 68 Charger

68 Charger on the Rack

Wall Murals - Redding's Gene's Drive In



60   GEARS   August 2011

POWER INDUSTRY NEWS

Raybestos Powertrain  
Introduces GPZ100  
Series Clutches

Raybestos Powertrain proud-
ly announces the introduction of its 
GPZ100 Series friction plates for spe-
cial high-failure transmission applica-
tions. The new GPZ100 series plates 
use the same proven high-performance 
friction material developed for the Z 
Pak® clutch systems.

“GPZ100’s outstanding perfor-
mance benefits are perfect for heavy-
duty vehicles or high-stress driving, yet 
affordable so it can be used in every 
rebuild,” said Manley Tate, Raybestos 
Powertrain’s executive VP of sales. 
“We’re so confident that we’ve solved 
transmission failures due to the friction 
clutch material that we back all GPZ100 
series plates with a 5-year/100,000-mile 
warranty.”

Tate added, “GPZ100’s revolution-
ary friction material is superior to the 
competition under a variety of con-
ditions, but is competitively priced. 
Testing shows that it outperforms OE 
materials by as much as 20%, and its 
performance improves as the power 
increases.”

The initial GPZ100 release is 
for third/fourth clutch on the 4L60E. 
GPZ100 Series friction plates are 
offered separately in bulk or as part of a 
clutch pack module.

The GPZ100 series:

•	 withstands high horsepower and 
repeated cycling

•	 resists extreme heat caused by 
high-energy loading

•	 provides enhanced shift feel 
thanks to its higher breakaway 
coefficient of friction

•	 offers higher torque capacity than 
conventional high energy and tan 
material

•	 displays low material compres-
sion, a critical factor in maintain-
ing piston travel

•	 boasts smooth, quick engage-
ments, thanks to an endpoint/mid-
point ratio that remains constant 
even under increased energy

•	 complies to the reaction plate/
fluid interface

•	 conforms to surface imperfections 
for optimum performance

For additional information on 
the GPZ100 series and the Raybestos 
Powertrain limited warranty, go to 
www.raybestospowertrain.com.

Sonnax Introduces New  
AW 55-50 Lockup Control  
Valve and Boost 
Assembly

AW 55-50/51SN units frequently 
suffer from a loss of torque converter 
clutch control due to bore wear at the 
lockup control valve. Symptoms range 
from harsh downshifts or shift shock 
when the clutch fails to release, to surg-
ing on coast or light acceleration when 
clutch fails to remain fully applied.

The oversized lockup control valve 
and boost assembly kit 59947-29K 
eliminates circuit leakage, restoring 
pressure and control over TCC lockup 
and release. Sonnax’s exacting toler-
ances combined with hard coat anod-

ized valves and a wear-resistant sleeve 
ensure accurate TCC function and a 
long-lasting repair.

For more, visit Sonnax on line at 
www.sonnax.com.

Precision International  
Adds Piston to Its 
62TE Overhaul Kits

Precision International now offers 
overhaul kits with pistons for Chrysler 
62TE transmissions.

Kit number KP31900G covers all 
these models:

Chrysler
•	 07-09 Pacifica
•	 07-09 Sebring
•	 08-09 Town & Country  

 and Voyager
Dodge
•	 07-09 Avenger 
•	 08-09 Caravan 
•	 2009 Journey 
Volkswagen
•	 2009 Routan 
Master and banner kits are also 

available.
Visit Precision International on line 

at www.transmissionkits.com for their 
complete product line.

Superior Announces  
Product Showcase at 
This Year’s Expo

Superior Transmission Parts, Inc. 
is pleased to announce our Product 
Showcase at Powertrain Expo 2011 at 
the Las Vegas Hilton Sunday October 
30th at 10:30 am. 

This informative, interactive 
showcase will include a short presen-
tation, titled “Complaint, Cause, and 
Correction,” and will cover some 
of today’s most troublesome units. 
Finding procedures and products quick-
ly to repair or upgrade your customers’ 
units, to keep them out of your shop 
and back on the road, becomes a Simple 
Solution™.   

From best practices, simple trou-
bleshooting strategies, and technical 
feedback from our product hotline, 
you’ll be sure to walk away with a 
better knowledge of our products and 

POWERTRAIN INDUSTRY NEWS
GEARS does not endorse new products but makes this new information available 
to readers. If you have a new product, please email the press release information 
with applicable digital photo or drawing to fpasley@atra.com or send by mail to 
GEARS, 2400 Latigo Avenue, Oxnard, CA 93030.
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ways to incorporate them. The program 
is presented by the technical support 
team and special guest speakers Reese 
Blalock and Robert “Bob” White.

We also have a gift for each attend-
ee to our showcase: a very sought 
after 35th anniversary Fairbanks 
Performance logo shirt. And only 
attendees to this showcase will receive 
this shirt (one only per attendee). 

From all of us at Superior 
Transmission Parts, Inc., thank you for 
your support and we hope to see you 
there!

For more information, visit 
Superior on line at www.superior-trans-
mission.com.

Smart Blend introduces 
2-Step Power Steering 
Service Kit

Smart Blend is pleased to intro-
duce its new Premium Power Steering 
2-Step Service Kit with advanced 
SYNTEUM®. This new power steering 
service kit is suitable for use in most 
domestic and imports, including Honda 
and Acura.

Smart Blend Premium Power 
Steering Fluid is a specially formulat-
ed premium fluid designed to provide 
excellent performance, wear protection, 
and shear stability, meeting the service 
requirements of most domestic and 
import vehicle manufacturers. Smart 
Blend Premium Power Steering Fluid 
is suitable for use in power steering 
fluid services, exchanges, or as a top 
off fluid.

Smart Blend Power Steering Flush 
contains MOLECU-TECH® technol-
ogy that safely and effectively removes 
contaminants and other deposits from 
the power steering system, preparing it 
for new fluid.
•	 Removes contaminants from the 

power steering system
•	 Prepares power steering system 

for new fluid
•	 Provides excellent performance
•	 Prevents wear, corrosion and oxi-

dation
•	 Promotes proper steering and 

power steering system perfor-
mance

* Not recommended for use in 
vehicles requiring CHF + power steer-
ing fluid. Use Smart Blend synthetic 
multi-vehicle PSF #14005 for specialty 
lubricant applications.

For more information visit Smart 
Blend on line at www.lifeautomotive.
com.

New Pump Alignment 
Clamp from Arizona 
Transmission Machine, Inc.

Arizona Transmission Machine, 
Inc., is pleased to introduce its new 
6L80E Pump Alignment Clamp. Why 
a pump alignment clamp? Because, 
according to factory manuals, pump 
alignment is critical on this unit.

Made with 6061 T-6 billet alumi-
num, the pump alignment clamp is pre-
cision machined to mate with the pump 
body (bellhousing) and stator support, 
for perfect alignment every time.  

Arizona Transmission Machine’s 
pump alignment clamp is made proudly 
in the USA. And to keep costs as low as 
possible, every pump alignment clamp 
comes packaged in a plain cardboard 
box.

For more information, contact 
Arizona Transmission Machine at 602-
992-2961.

Precision International  
Goes Solar

Precision International is pleased 
to announce that it has recently finished 
the installation of a rooftop solar energy 

system to its Yaphank New York 
warehouse.

“This is a planned step in our new 
facility; we will be using more solar 
energy to power our building and we 
are proud to do our part to help the 
planet go green,” stated Vice President 
Frank Miller.

Precision International, the oldest 
established rebuild kit manufacturer, 
moved into its current physical plant 
back in 2007.

For more information on Precision 
International and their products, 
please visit them on line at www.
transmissionkits.com  

Jim Brookshire Joins the  
Superior TechTeam

Superior Transmission Parts, Inc. 
is pleased to announce the addition 
of James “Jim” Brookshire, longtime 
AAMCO Master Tech / Rebuilder, to 
the Superior TechTeam™. 

Our Superior TechTeam™ will be 
planning several informative product 
showcases in the future, and welcomes 
Brookshire’s 35-plus years of hands-on, 
in-the-trenches experience. His passion 
for transmission education and new 
product development are geared to help 
the everyday rebuilder complete his 
units on time and with products needed 
to get the job out and keep them off the 
bench. 

Jim Brookshire

NEW PRODUCT RELEASE

PT#14007-K

POWER STEERING 2-STEP
SERVICE KIT

ŸRemoves Contaminants from the 
PS system

ŸPrepares PS system for New Fluid

ŸProvides Excellent Performance

ŸPrevents Wear, Corrosion and 
Oxidation

ŸPromotes Proper Steering and PS 
System Performance

For Domestic & Imports 
Including Honda & Acura

Smart Blend Premium Power Steering 2-Step Service Kit 
with advanced SYNTEUM® is suitable for use in most 
domestic and imports including Honda and Acura. Smart 
Blend Premium Power Steering Fluid is a specially 
formulated premium fluid designed to provide excellent 
performance, wear protection and shear stability meeting the 
service requirements of most domestic and import vehicle 
manufacturers. Smart Blend Premium Power Steering Fluid is 
suitable for use in power steering fluid services, exchanges or 
as a top off fluid. 

Smart Blend Power Steering Flush contains 
MOLECU-TECH® Technology that safely and 
effectively removes contaminants and other 
deposits from the power steering system, 
preparing it for new fluid.
 * NOT RECOMMENDED FOR USE IN VEHICLES REQUIRING CHF + POWER 

STEERING FLUID. Use Smart Blend Synthetic Multi-Vehicle PSF # 14005 FOR 
SPECIALTY LUBRICANT APPLICATIONS.

PREMIUM

Our PS Flush contains MOLECU-
TECH® Technology that safely 
removes contaminants from the 
system and prepares it for new 
fluid.
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POWER INDUSTRY NEWS
Superior’s TechTeam™ will also 

be continually monitoring its web site 
information address info@superior-
transmission.com as well as both the 
TRNI and TRNW email forums, so feel 
free to ask Jim for help the next time 
you run across a real stumper or you 
just want to say “welcome” to Superior 
Transmission Parts, Inc.

For more, visit Superior on line at 
www.superiortransmission.com.

Midwest Now Offers 
Central Valve Bodies

Midwest 
Hard Parts, 
Inc. now 
stocks a 
full line of 
remanufac-
tured valve 
bodies from 
Central Valve Bodies.

Central Valve Bodies is well known 
to transmission rebuilders for their high 
quality rebuilds. They use Sonnax 
updates and dyno test their valve bod-
ies on the VBT 4000 with Smart Switch 
and SOLX 2000.

Eddie Mack, Jr., of Midwest Hard 
Parts says, “Adding Central Valve 
Bodies to our product line means we 
now offer the best of the best in rebuilt 
valve bodies to our customers. Their 
quality level is simply outstanding. 
Transmission rebuilders know about the 
quality levels of Central Valve Bodies 
and are excited Midwest Hard Parts 
now has them in stock and ready for 
delivery.” 

All Central Valve Bodies reman 

valve bodies come with a 12 month/
unlimited mileage warrenty.  

For more information on Midwest 
Hard Parts in Hamlin, Iowa, call 
toll free 877-799-4783, visit them 
on line at www.mhpi.com, or on 
Facebook at www.facebook.com/#!/
pages/MIDWEST-HARD-PARTS-
INC/141463979201714.

G-TEC Introduces New 
Filter System for  
All Cooler Flushers

G-TEC is proud to announce the 
introduction of its optional filter system 
for all TurboTank and G-TEC heat-
ed cooler line flushers. The system 
includes an easy, ready to install kit.  

Want to see what’s coming out of 
the cooler and lines when you flush 
the system? Now you can, by adding 
G-TEC’s 4”, 28-micron filter screen 
system to your G-TEC flusher.  These 
filter kits are a one-time investment, 
never wear out, checkable, cleanable, 
and available in an easy-to-install kit. 
This cost effective upgrade is only $187 
— part #TTCF-4028V. 

G-TEC also offers 4”, 28-micron 
filter screens. The screen, part 
#TTCF4000V, fits other makes of hot 
oil flushers at a very competitive price.

Call your distributor or call G-TEC 
at 417-725-6400 or visit them at 
www.g-tec.com. 

Precision Introduces  
New ZF Valve Body  
Separator Plates 

Precision International is pleased to 
announce the availability of Valve Body 
Separator Plates for the ZF6HP19, 21, 
26 and 32 units. These plates have 
bonded rubber beads to provide sealing 
between orifices and tracks in the valve 
body and case.

These plates vary from vehicle to 
vehicle. Our comprehensive identifica-
tion chart will assist you in choosing the 
correct plate for the vehicle:

(See Chart Above)
For more information visit 

Precision International on line at www.
transmissionkits.com.

Rob Puckett Joins 
G-Cor Automotive  
as Shop Manager

Rob Puckett has joined the G-Cor 
Automotive Hard Parts team. He will 

PI P/N V/B Code Original Number 
Stamped Into Plate Replacement P/N

82490 A035/ B035 1068-327-141 1068-227-035
USE 
PI# 82051 A036/ B036 1068-327-145* N/A

82495 A046/ B046 N/A N/A
82047 A047/ B047 1068-327-163 1068-227-047
82051 A051/ B051 1068-327-179 1068-227-051
82052 A052/ B052 1068-327-180 1068-227-052
82253 A053/ B053 1068-327-189 1068-227-053
82063 A063/ B063 1068-327-210 1068-227-063
82065 A065/ B065 1068-327-224 1068-227-065

4F27E

4L60E 95_96 5R55E

TAAT 4VALVE

Precision's New ZF Valve Body 
Separator Plates

Rob Puckett
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be working with Matt Souder, Joey 
Sayre and Ryan Crosby as he transi-
tions into their shop manager/quality 
production position.

Rob has 18 years of automotive 
experience, serving in a dealership in 
Columbus, OH. He’s received Ford 
Master Certifications in Drivetrain 
Repair, Engine/Drivability and 
Steering/Suspension.

G-Cor’s management and staff 
look forward to having Rob on the 
team that supplies you quality parts… 
just ask!  

For more information about G-Cor 
Automotive, visit them on line at 
www.g-cor.com.

Adapt-A-Case Introduces 
New Allison Kit

Adapt-A-Case kit T-44587AC for 
the Allison LCT1000 is installed at the 
PTO mount to support the mainshaft 
during assembly, providing preload. 
Why? Once the rear half is assembled 
and the extension housing bolted in 
place, you must rotate trans, bellhous-
ing flange up.

If not preloaded during this proce-
dure, the mainshaft can move, allowing 
the P3 sun gear thrust bearing to fall 
out of place. At a minimum, this creates 
clearance issues, wasting time to disas-
semble and replace the bearing.      

If gone unnoticed, the bearing gets 
pinched and self-destructs on the test 
run, taking out costly hard parts with it.

To learn more about the Allison 
kit, visit Adapt-A-Case on line at www.
adapt-a-case.com.

Industry Veteran  
Pete Santiago Joins  
Raybestos Powertrain 

Raybestos Powertrain has 
announced the addition of Pete  
Santiago to its sales force as an  
account manager. He will focus on 
expanding sales and customer-oriented 

service in the automatic transmission 
aftermarket. 

Santiago joins the company with 
more than 25 years of continuous expe-
rience in the industry. His in-depth 
knowledge and expertise will be applied 
to support Raybestos Powertrain’s cus-
tomer base, identify new products, and 

grow its aftermarket business. 
Santiago will work with 

customers across all Raybestos 
Powertrain product lines, 
including friction and steel 
clutch plates, torque converter 
frictions and assemblies, high-
performance products like 
Stage 1 frictions and Z-Pak® 
clutch packs, Honda GPX fric-

tion products, and the new GPZ100 
product offerings. 

He can be contacted at psantiago@
raybestospowertrain.com or by calling 
765-307-8458.

To learn more, visit Raybestos 
Powertrain on line at www.raybesto-
spowertrain.com.

JASPER Names Zach 
Bawel President/COO

Jasper Engines & Transmissions 
held an Employee Stock Ownership 
Plan (ESOP) shareholders meeting July 
7th.

“2010 was a phenomenal year,” 
Doug Bawel told associates. “We hired 
159 additional associates and expanded 
our manufacturing capability by 12%. 
2011 is poised to be even better.” Bawel 
thanked all associates throughout the 
company for their efforts with respect 
to safety, quality, productivity, custom-
er service, and waste reduction. 

It was also announced that the 
Jasper Engines & Transmissions board 
of directors has reorganized by nam-
ing Zach Bawel as president and chief 
operating officer (COO). Zach has been 
executive vice president of sales since 
1999, and has 24 years experience with 
the company.

“I am looking forward to the future 
growth and opportunities that JASPER 
has developed, both within the com-
pany and through acquisitions that 
have helped JASPER diversify for the 
future,” said Zach. “We will continue 
to look for opportunities that add value 
to our relationships by providing other 
products and services our customers 
need and want.” 

Zach Bawel takes over as JASPER 
president from Doug Bawel, who was 
named chairman and chief execu-
tive officer (CEO), a position held 
by 63-year JASPER Associate Gervase 
Schwenk from 1987 until his passing 
in 2010. 

Doug stated, “This change in roles 
allows me to be more active in acquisi-
tions, strategic planning and leader-
ship development, and allows Zach the 
greater opportunity to become more 
intimately involved in the management 
of the company.”

Jasper Engines & Transmissions 
is headquartered in Jasper, Indiana. 
Additional company information can 
be found at www.jasperengines.com.

TRNW Introduces  
Interactive Tech Tips  
and Technical Data

The Transmission Rebuilders 
Network Worldwide (TRNW) has just 
introduced a new feature to its web 
site, which allows technicians to add 
rebuilder tips, picture tips, and technical 
data for every transmission model.

Members can vote on each 
rebuilder tip or picture tip, with the 
results determining the placement 
of the tip. There’s also an option for 

Pete Santiago

Zach Bawel
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adding a comment to each rebuilder tip, 
and error control is built into the whole 
package, allowing members to delete 
any tip that they created.

Technical Data, such as application 
charts, checkball locations, torque 
specifications, etc. can now be added 
to the web site by the members, and 
rebuilder “cheat sheets” can be printed 
out for technicians to take to the bench. 
A cheat sheet can be created, edited, 
and saved by each member by selecting 
from the list of current rebuilder tips, 
picture tips, and technical data for the 
desired transmission. The output is 
formatted nicely for printing.

“We hope that allowing member 
interaction to the Rebuilder Tips 
and Technical Data will increase 
participation and help us gather quality 
information for easy reference,” claims 
Tod Chretien, TRNW president. 
“Nothing is better than rebuilding tips 
from other transmission professionals, 
because they are the one’s working on 
these things day in and day out.”

TRNW can be found on the web at 
www.trnw.net

Coleman Taylor Releases  
Updated Web Site with  
Advanced Trans Lookup

Coleman Taylor Remanufactured 
Transmissions has been rebuilding 
transmissions since 1961, celebrating 
50 years of trust and service. 

As a part of the celebration, the 
company has updated its web site with 
new features, such as Transmission 
Lookup. This user friendly feature 
allows installers to look up almost any 
vehicle and match it with the correct 
transmission type and cost.

Transmission Lookup takes the 
guesswork out of your next replacement 
transmission. Also the Transmissions 
Questions section offers quick answers 
to the most common transmission ques-
tions.

Coleman Taylor stands behind its 
transmissions with the nation’s best 
warranty: up to 3 years, 100,000 miles 
nationwide.

Please visit cttreman.com or call 
866-616-0179 for more information.

DACCO, Inc. Announces 
Appointment of VP of 
Sales and Marketing 

DACCO, Inc. President and 
General Manager Harry Schmink 
announces the appointment of longtime 
employee, Don Looper, to Vice 
President of Sales and Marketing. 
Looper, who has been director of sales 
and retail operations, will continue to 
be responsible for all sales, marketing, 
and business development activities for 

DACCO. 
“Don exemplifies what DACCO is 

all about – a dedicated member of our 
team who is focused on making DACCO 
the top supplier of transmission parts,” 
Schmink states. “Our company is doing 
really well, and Don has played a huge 
part in our success,” says Schmink; 
“I am confident that under Don’s 
leadership as Vice President of Sales 
and Marketing, DACCO will continue 
to grow.”

With 33 years of experience, 
Looper has spent his entire professional 
career with DACCO – following in the 
footsteps of his father, Doyle Looper, 
who also worked for the company. 

Starting in production and 
working his way into sales, 
Looper holds a wealth 
of knowledge about the 
transmission industry, and he 
has been instrumental in the 
company’s profitable growth.  

Looper spent the majority of his 
career in sales where he was DACCO’s 
top salesperson for several years – as 
was his father. His strong background 
in sales and customer relations has 
aided Looper in building a solid team 
across the company working together 
as one team focused on the same goal. 
Looper and his team are committed 
to building and maintaining strong 
customer relationships through face-to-
face communication while also entering 
new markets. 

“Having a leader such as Don 
with over 30 years experience with 
Dacco is indescribable,” says Scott 
Clark, Dacco Call Center/Marketing 
Manager who directly works for 
Looper. “He has seen this company and 
this market change like no one else, 
and his experience gives me confidence 
to do my job better, knowing that my 
boss has been here and understands the 
ever changing market that we see each 
day.” 

DACCO continues to grow – 
entering new markets, increasing 
production, and recently experiencing 
the largest first quarter sales increase 
since 1999. Headquartered in 
Cookeville, Tennessee, DACCO, Inc. 
has been in business for over 40 years, 
employs more than 425 people, and 
remains a leading remanufacturer of 
torque converters in the United States. 
For more information, visit www.
daccoinc.com. 

Precision International  
Introduces Its New 
ZF6HP19/19X Overhaul 
Kit

Precision International is please 
to introduce its new overhaul kit, 
part number K82900N. This kit cov-
ers ZF6HP19 six-speed, rear wheel 
drive transmissions and ZF6HP19X 
six-speed, 4WD transmissions, years 
2000-10.

Master and Banner kits are also 
available.

To learn more, visit Precision on 
line at www.transmissionkits.com.

Contact: Harry Schmink, President 
and General Manager, 931.528.7581

Coleman Taylor Reman Transmissions Releases 
Updated Website with Advanced

Transmission Lookup!
 
Coleman Taylor Remanufactured Transmissions has been rebuilding Transmissions since 1961, 
celebrating 50 Years of Trust and Service. As a part of the celebration the company has updated its 
website with new features such as Transmission Lookup. This user friendly feature allows installers to 
look up almost any vehicle and match it with the correct transmission type and cost. Transmission 
Lookup takes the guess work out of your next replacement transmission. Also the Transmissions 
Questions section offers quick answers to the most common transmission questions. 
Coleman Taylor stands behind it's transmissions with the nation's best warranty - up to 3 years, 100,000 
miles nationwide. 

Please visit CTTREMAN.COM 
for more information or call 866-616-0179. 

TM
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Coleman Taylor Reman Transmissions Releases Updated Website with Advanced
Transmission Lookup!

Coleman Taylor Remanufactured Transmissions has been rebuilding Transmissions since 1961, celebrating 50 Years 
of Trust and Service. As a part of the celebration the company has updated its website with new features such as 
Transmission Lookup. This user friendly feature allows installers to look up almost any vehicle and match it with the 
correct transmission type and cost. Transmission Lookup takes the guess work out of your next replacement 
transmission. Also the Transmissions Questions section offers quick answers to the most common transmission 
questions. 
Coleman Taylor stands behind it's transmissions with the nation's best warranty - up to 3 years, 100,000 miles 
nationwide. 
Please visit CTTREMAN.COM 
for more information or call 866-616-0179. 

Don Looper
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ERIKSSON INDUSTRIES

•1 YEAR UNLIMITED MILE WTY•

1-800-388-4418
Division of Wentworth Engineering

Authorized        Parts Distributor

•Remanufactured Units              * DYNO TESTED*
•5HP30, 5HP24, 5HP19, 5HP18, 4HP24, 4HP22, 
 4HP18, 4HP14
•Specializing in SAAB 900/9000 5SP, 
 as well as T-37 A/T

• Hard Parts: NEW / USED / REMANUFACTURED

       Soft Parts / Friction Kits / Steel Kits / Repair Manuals

• Lifetime Fluids / Rebuild Kits / Valvebody Kits

1-800-388-4418
Fax: (860) 395-0047

www.erikssonindustries.com
146B Elm St., Old Saybrook, CT 06475

**COMPUTERS**
Transmission Control Module

E C M &  T C M
Mitsubishi-Honda-Hyundai-GEO
Kia-Mazda-Nissan-Suzuki-Toyota

BOSCH ECM
GM - Ford - Chrysler - Dodge

Next Day Air Shipping Available
One Year Warranty

Best Customer Service!
Ford *GM * Chrysler off vehicle 
ECM reprogramming available

8 8 8 - 2 1 7 - 4 0 7 2
Autocomp Technologies, Inc.
8515 N. Freeway, Houston, Texas www.g-tec.comwww.g-tec.com

Heated Cooler 
Line Flusher

Transmission 
Dyno/CV 
Tester

800-725-6499
417-725-6400

Hard Parts * 1946-2010 * Soft Parts

800-835-1007
Quality Parts * 

Fair Prices

~Se Habla Espanol

Excellent Service

Visit our web site www. areds.com

Automatic *  Standard
Transfer Case Parts

SHOPPER CLASSIFIED ADS
GEARS Shopper advertising costs $325.00 for a one time insertion ad, (2 1/4 X 3) 2.25 X 3.  Larger ads can be placed 
elsewhere in the magazine and are charged at comparable rates. Check or money order must accompany all orders.  
For information on Shopper advertising in GEARS, contact GEARS, 2400 Latigo Avenue, Oxnard, CA 93030, or call 
(805) 604-2000.
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BMW    Mercedes-Benz    Audi

Remanufactured to
Perfection

Hundreds of Transmissions in-stock.

Immediate installation available.

2 year unlimited warranty.

Dyno-tested.

Remanufactured torque converter included.

Toll free 800 - 372 - TRANS

1331 Rollins Road • Burlingame, CA 94010
tel 650 - 348 - 3990    fax 650 - 348 - 3019

Equipment Manufacturing Corp.

888-833-9000 
www.equipmentmanufacturing.com

Valve Body Kits
RatioTek™ 

RT-4L60E
Fix Code 
1870 Fast 
Adjust 1-2 

shift firmness 
without re-
moving VB.

RT-E4OD/4R
Kit fits  

E40D and 
4R100

Easy to Install - Low Cost - Great Results 

3 High Tech  
Regulator Valves. 

Adjust shift firmness. 

www.ratiotek.com     626-968-2754

-- Kits At Part Suppliers Now --

RT-4L60E-HD 
RT-700R4 
RT-700R4-HD 
RT-AX4S 
RT-4F50N 
RT-A750E 
RT-A750E-HD 
RT-A761E 
RT-A761E-HD 
RT-4ATAXLE 
RT-4ATAXLE-HD 
Also 5th Edition Ratiotek 
software now shipping!!

www.partsbyweller.com

D
R
I
V
E
L
I
N
E

ONE SOLUTION  ONE SOURCE

•COMPLETE UNITS OR TRANSFER CASE PARTS
•NEW AND REBUILT TRANSMISSIONS
•OVER 1,000 AXLES IN STOCK
•REBUILD KITS IN STOCK
•UPS DAILY
•DAILY DELIVERIES TO YOUR DOOR
•S•STANDARD, EXTENDED & LIFETIME
  WARRANTY OPTIONS

(800) 822-2375

CORES
We’ve Got Yours!
CORES
We’ve Got Yours!
With over 150,000 transmission,
engine, and internal part cores on the shelf, we
have the cores you need – ready to ship today!

Find vintage cores on *Memory Lane*

aamidwestcores.com

Las Vegas, NV Chicago, IL

800.426.8771 800.826.7403
702.649.7776 773.624.6111
702.649.6777 FAX 773.624.6660 FAX

AAEQ Gears Ad 1-4 pg 031209:1-17 AAEQ Gears Ad 3/12/09  2:31 PM  Page 1
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INSTA-CLEAN
PARTS WASHERS

INSTA-CLEAN
PARTS WASHERS

INSTA-CLEAN
PARTS WASHERS

INSTA-CLEAN
PARTS WASHERS

INSTA-CLEAN
PARTS WASHERS

w
w

w
.instaclean.com

800-331-6405    800-331-6405

WE HAVE WHAT YOU NEED
FOREIGN & DOMESTIC

Standard Transmissions
Transfer Cases

New & Used Parts
Rebuilt Units

*ONE CALL DOES IT ALL*

CALL
BRIAN OR ALBERT

866-571-GEAR
        4 3 2 7

Northland Transmission Inc. 
 

Phone: 715-458-2617     Fax: 715-458-2611 
 

www.servobore.com 

Fix it in less 
than fifteen  
minutes with 
one of our 
easy to use 
kits.

No machine
shop required. 

 
HARD PARTS FOR 

Domestic and Foreign 
AUTOMATIC TRANSMISSIONS 

TORQUE CONVERTERS 
TRANSFER CASES 

 
WE HAVE OVER 500,000 PARTS IN STOCK 

CALL 602-971-0477 
getithardparts.com 

 
WE SHIP UPS DAILY 

NEED QUALITY
CONVERTERS?

Overhaul System! 

Call for a free catalog
877-298-5003

www.atiracing.com
6747 Whitestone Road • Baltimore, MD 21207

®

  
   

  

 

 
 

www.kbcores.com

GEARSGEARS
This could 

be 
your ad!

call 
(805) 604-2000 
and find out how!

For The Transmission rebuilding indusTry
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Quality 
Remanufactured 
Torque Converters

Expect the Best!

800.727.4461

Distributorships Available

Visit our website:
www.cvcconverters.com

ONE PIECE SOLID STEEL WELD
We take your cores and machine you a stronger drum.

Never worry about the snap ring failing again.

PrO TraNS ParTS
right Parts, right Price, right Time

Contact us for details: 630.521.1700 phone 630.521.8890 fax

877.PrO.TraN
Matt@ProTransmissionParts.com

CD4E Double Drum & ZF5HP24 "a" Drum

For our Canadian 
Subscribers

Some of the 800- toll free numbers 
listed in the shopper ad section do 
not work In Canada. Therefore, as a 
service to you we have listed direct 
line phone numbers to our shopper 

advertisers:

www.atra.com

A&REDS Transmission Parts has multiple 
locations

Eriksson Industries (860) 388-4418

Transmission Exchange Co. (503) 284-0768

Autocomp Technologies (713) 697-5511

Precision of New Hampton Inc (641) 394-5955

Lory Transmission Parts (305) 642-4621

Miami Transmission Kits (305) 885-7355

ART Auto Sport Unlimited 
Remanufactured Transmissions (616) 748-5725

Weller Auto Trucks Has many different 
shop locations

Instaclean (928) 680-4445

Silver Star Transmission (405) 330-9300

Trans-Pac Motor Parts (310) 637-9156

Transfer Case Express has multiple 
locations

  
        

      
Leading The Industry Since 1978 

www.Trans-Tool.com  
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USED, NEW AND REBUILT
FOREIGN AND DOMESTIC
RETAIL AND WHOLESALE
ONE CALL DOES IT ALL!

•
•
•
•

 WE STOCK
VT25E,6L80E,6R60E,5R110W
   USED & REBUILT PARTS 
 We offer a complete machine shop 
for ALL of your rebuilding needs!

800-461-5396

Rostra Performance 
Class linear solenoids 

outperform and  
cost less than their  
OE counterparts!

Transmission.com

To find out more
 visit: 

* Complete Remanufactured*
*Individually Tested*
*SONNAX Updates*

* 1 YR Warranty*
*Tech Support*

*Family Owned & Operated*
*N*Nationwide Shipping*

NOW OFFERING
*SONNAX Updated Pumps*

(877) 337 - 4681
www.reamman.com
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BUSINESS FOR SALE: Colorado 
Springs Automotive/Transmis-
sion Shop For Sale In business 
25 plus years. Large commercial 
referral base, excellent reputa-
tion and name recognition. Well 
trained certified staff in place. In-
cludes Real Estate. Owner retiring. 
Adjusted Profit $84,000+ Charlie 
Jones, FBB, Ltd., 800-395-7653, 
www.fbb.com.

BUSINESS FOR SALE: California 
– You need to take a look at this 
one! 40 years of excellent busi-
ness transmission & general auto-
motive service. Same great loca-
tion, central California, this is not 
your ordinary shop. Large building 
with latest equipment, owner ready 
to retire. Contact (209) 602-7250.
 ATRA Mbr

HELP WANTED: Seeking an ex-
perienced Sales Rep. for an estab-
lished, employee-owned, automat-
ic transmission parts distributor. 
Must have knowledge of transmis-
sion parts and the industry. Com-
mission plus benefits offered. No 
traveling or relocation required. 
Interested parties should send re-
sume to: tpsalesrep@aol.com for 
consideration. All replies are held 
in strict confidence. ATRA Mbr

HELP WANTED: Tech Support/
Sales Opening - Need full time 
person knowledgeable with trans-
missions at torque converter re-
manufacturing plant.  Will assist 
customers with technical aspects 
of torque converter applications, 
purchase cores, and possible 
sales duties.  Need to relocate to 
Iowa.  Excellent benefits. Email 
resume to: susan1@gopnh.com  
Precision of New Hampton, Inc. 
 ATRA Mbr

HELP WANTED: Senior Prod-
uct Manager - Leading producer/
distributor of power transmission/
steering rebuild kits seeks highly 
qualified individual as Senior Prod-
uct Manager. Bachelor’s degree 
in Engineering & 10-years post-
graduate experience required, 
plus seasoned leadership and 
management of people and inno-
vative processes. Powertrain re-
manufacturing experience a plus. 
Excellent compensation/benefits. 
www.TransTec.com/SPM for info 
and resume submission. EOE.
 ATRA Mbr 

HELP WANTED: Sales Open-
ing - Sales/marketing of top qual-
ity torque converters.  Must have 
excellent communication skills, 
product and industry knowledge.   

SHOPPER CLASSIFIED
GEARS classified advertising cost $95.00 for up to 50 words for a one time insertion. ATRA members are eligible to receive up to three (3) FREE classified 
advertisements in GEARS annually (per 9 issues).  Members wishing to place ads once their three FREE ads have been placed may do so at the cost listed above. 
Ads exceeding the maximum word count will cost $1.50 for each additional word (not including phone number and address).

August 2011 2011 ATRA Technical Seminars

GEARSGEARS
This could 

be 
your ad!

call 
(805) 604-2000 
and find out how!

FOR THE TRAnSmISSIOn REbuILDIng InDuSTRy

Bosch Pushbelts 
CVT belts & Luk CVT chains 
 
 
 
Contact:  

info@pushbelt.com 

• Transfer Case Assemblies
with Encoder Motors

• Reman Transmissions
• New & Reman Engines
• 3 yr./100,000 Mile Parts &

Labor Warranty
• Nationwide Delivery
• Truckload Pricing

GREEN BAY, WI

800-242-2844

Only at

Position does not require reloca-
tion. Excellent benefits. Email re-
sume to: susan1@gopnh.comPre-
cision of New Hampton, Inc.
 ATRA Mbr

HELP WANTED: Nevada – Expe-
rienced transmission rebuilder for 
a growing family owned business 
in Las Vegas, Nevada. Please in-
clude references, work history and 
any certifications with resume. Five 
day work week. We offer good pay, 
medical and dental, paid vacations, 
holiday and 401K with matching. 
Please email resumes to:  Subject 
Line: BB# 1106, dbland@atra.com  
or fax to (805) 604-2006 Attention: 
Dbland BB# 1106. ATRA Mbr

HELP WANTED: Experienced 
Technicians, Rebuilders, R &R, Di-
agnostic Technicians and Service 
Writers. Minimum of three years 
experience references a must and 
work history and certifications. Top 
pay, medical insurance, paid vaca-
tion and a 5 day work week. Lo-
cated in the center of the Texas Hill 
Country.  Please e-mail resume to 
a1m@classic.net or mail to Per-
sonnel Dept., P. O. Box 2339, Ker-
rville, Tx. 78029-2339.
 ATRA Mbr
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Name___________________________________________

Address_________________________________________

City_____________________________________________________

State_____________________________  Zip___________________

Phone___________________________________________________

Signature________________________________________________

X

Please enclose check or money order in U.S. funds and send to:

GEARS • 2400 LATIGO AVENUE • OXNARD, CALIFORNIA 93030
or call: (805)604-2000

U.S. $30 ~ Canada $45 ~ Other Areas $65

I want my very own subscription 
to the next 9 issues of GEARS.

Subscribe Today!
Grab Your GEARS Now!

2011 ATRA Technical Seminars

8/13/11 Albuquerque, NM

8/20/11 Cincinnati, OH

9/10/11 Atlanta, GA

9/17/11 Billings, MT

10/1/11 Chicago, IL

10/8/11 Portland, OR

11/5/11 Baltimore, MD

Check http://members.atra.com for more dates 
and locations to come!

LOCATIONS

Registration Costs:
Prepaid, preregistered ATRA members $149
Prepaid, preregistered non-ATRA members $189
On-site registration $220

One free registration with every four paid.

800.428.8489 • http://members.atra.com

GM:
LCT 1000
4L60/65/70E
4T65E
4L30E
6L80
4L65E
4L80E
4T40/45E

CHRYSLER:
41TE
545RFE
45RFE
42RLE
42-46RE

IMPORT:
RE5R05A
All Hondas
AW55-50SN

FORD:
AWF 21B
6F50
AX4N
5R55N/W/S

TRANSMISSION OVERVIEW

Register 
Today!
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ATRA Supplier Members
Reserve your free table top display for the 
ATRA 2011 technical seminar series today! 
Call (805) 604-2018
See ATRA Seminar Schedule page 71.





EntEr to win an applE ipad!
Show off a photo of your ride or even a customer’s ride that you’ve used any 

of the LUBEGARD® family of products in (LUBEGARD®, Dr. Tranny®, KOOL-IT®, etc.)� 
— whether it’s a car, truck, motorcycle, or boat — and it could be a winner of the

lUBEGard ‘loVE tHat ridE’ pHoto contEst.

H urry !  deadl ine  for  entr ies  is  september  1 ,  2011

The winning photo and runners-up will be featured 
in GEARS October Powertrain Show Issue. 

Winner will also receive an Apple iPad.

enter at www.lubegard.com/lovethatride 
Hurry! deadline is september 1, 2011.

Camera phone or other low resolution images will NOT be of sufficient quality 
for publication. We encourage you to take your photo with a camera 

and submit a hi-resolution digital image.
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Dean Lab: SpaniSh Fork, Utah

Ride: 2006 Chevy SSR hard top 
convertible 400hp 6.0l automatic.

Products used: LUBEGARD PLATINUM® 
Universal ATF Protectant and Kool-It 

Supreme Coolant Treatment.

bob SorenSon: new ULm, mn

Ride: 1992 Allison XB2002 w/HP Merc 260

Products used: LUBEGARD Marine 
2 cycle Oil & Engine Treatment.

kenneth Lemoine: waLtham, ma

Ride: 1987 Mercedes 560SL

Products used: Kool-It Evaporator & Heater 
Foam Cleaner, LUBEGARD ATF Protectant, 

LUBEGARD BIO-TECH Engine Oil Protectant.
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